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Vot. LXXVI. No. 4. 


FIRE HAZARDS OF LARGE CITIES. 


HE reports that are being made by the Committee of 
Twenty of the National Board of Fire Underwriters 

upon the fire hazards of different cities are of great value to 
underwriters and to the propertyowners of the cities reported 
upon. While the reports are too detailed and voluminous 
for publication in full, brief summaries of them find their 
way into local papers, and citizens are thus informed as to 
the hazards to which their property is exposed, and city offi- 
cials are instructed wherein they are lacking in the means of 
fire prevention and protection that propertyowners have a 
right to demand at their hands. These reports are formu- 
lated from data obtained by expert engineers, who make a 
study of the physical hazards presented by the varying char- 
acter of buildings, of the water supply available for fire ex- 
tinguishment, and of the apparatus provided for combatting 
such fires as may occur. Especial attention is paid to the 
congested business centers of cities where the conflagration 
hazard is supposed to be the greatest, and recommendations 
are made as to the best means of securing adequate protec- 
tion for the millions of dollars of values exposed to the perils 
of fire. In every city thus far reported upon by the experts 
the water supply for fire extinguishment is found to be in- 
adequate from one cause or another. In some cases the 
source of supply is insufficient, but more frequently the 
methods of distribution have not kept pace with the growth 
of the cities. The street mains are too small to carry the 
volume of water required for safety, there is a scarcity of 
hydrants, and the pressure is insufficient. These are defects 
common to all large cities, and in case of conflagration, would 
be largely responsible for the disaster that might follow. 
The equipment of the fire departments is generally less open 
to criticism than the water supply. So many serious fires 
occurring have put municipal officers on their mettle to a con- 
siderable extent, and they have improved the fire depart- 
ments until they are fairly efficient. Yet the reports referred 
to usually recommend the purchase of additional engines and 
other apparatus, designating locations where they would 
prove most effective. But these very thorough “Studies in 
Fire Protection,” as they might justly be termed, do not meet 
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with that hearty response to suggestions that should be ac- 
corded to them. One of the most embarrassing problems 
our cities have to contend with lies in securing an adequate 
supply of water for all purposes. The demands upon the 
distributing systems are constantly increasing, and the means 
provided a few years ago do not meet the requirements of 
to-day. The source of supply may be sufficient, but unless 
the street mains are equal to the demand made upon them, 
the fact that there is an abundance of water at the source 
dloes not solve the problem. To replace insufficient street 
mains with pipes of greater capacity is a tedious and costly 
operation, and one which city officials shrink from assum- 
ing. It means additional taxation, to which taxpayers always 
object. But the fact of the inadequacy in the water supply 
systems of our large and growing cities is demonstrated 
daily, and the remedy must be applied sooner or later. The 
reports emanating from the National Board of Fire Under- 
writers point out the best means of remedying defects in all 
matters relating to fire protection, and in making them public 
the underwriters have done their duty toward accomplishing 
the end sought. If city officials do not profit by them, prop- 
ertyowners will have just cause of complaint against them. 





THE OPPORTUNITIES OF FIELD MEN. 
HE “three giants” in life insurance, whose practices 
have been so much investigated and adversely com- 
mented upon, are reported to find extreme difficulty in se- 
curing new business. As the former managers of these com- 
panies have been shown to have been derelict in their duties, 
and to have been largely dominated by the spirit of greed, 
agents find difficulty in selling the policies that were formerly 
easily disposed of. One prominent agent recently remarked: 
“For nearly a year my men have been explaining, apologiz- 
ing, and even lying in the interests of our company, but the 
disclosures recently made were beyond apologizing for. The 
former managers have had to go, but this does not restore 
confidence.’ We argue that the companies are ‘housecleaning,’ 
economizing, and cheeseparing to an extent that will bene- 
fit policyholders eventually, but we are put off with all sorts 
of evasions, and our arguments fall upon unresponsive ears. 
The fact is, life insurance has received a black eye that it will 
take a long time to recover from. The agents are ‘up against 
it’ for fair, and will have a hard road to travel for some time.” 
From all parts of the field come similar reports, and some 
agents are thoroughly discouraged. Not .a few are trans- 
ferring their allegiance from the companies that have been 
“smirched” to those of lesser magnitude, but whose records 
are clean and whose methods are more conservative. There 
are many of such companies, carefully and conservatively 
managed, non-speculative, whose growth has been evenly 
maintained year by year, and whose ability to meet their 
contracts at maturity is fully as good as that of their larger 
and more aggressive competitors. In other words, their 
ratio of assets to liabilities is a guarantee that every claim 
under their policies is abundantly provided for. They fully 
represent the best elements of life insurance, for the conduct 
of which they were chartered, and do not claim to be great 
financial institutions holding immense volumes of money for 
speculative purposes. Their officers are content with mod- 
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erate salaries, such as would ordinarily be paid for similar 
services and responsibilities by private business houses. No 
stigma has been placed upon the methods of these medium- 
sized, conservative companies, and at this time, when the 
attention of everyone is directed to insurance matters, an 
examination of their records will show that they are en- 
titled to public confidence. Their agents are not called upon 
to explain away practices, or to apologize for the acts of 
their managers, nor to ask for a suspension of judgment 
while company “housecleaning” is going on, but the com- 
panies are thoroughly equipped for business, and an exhibit 
of their past achievements is well calculated to prove a con- 
vincing argument in their favor. As a result of recent dis- 
closures these conservative companies are coming more 
prominently to the front, and with the dropping of the high- 
pressure methods heretofore employed by the larger com- 
panies, agents will find it less difficult to sell their policies. 
It is not surprising, therefore, that field men of experience 
and ability are seeking to identify themselves with the com- 
panies of this class. 





THE SENSATIONAL DAILY PAPERS. 

HE ingenuity displayed by reporters for the daily press 

in manufacturing misinformation is so amazingly de- 
veloped that Ananias would turn green with envy were he 
among the living. A batch of guess work and pure inven- 
tion is still served up daily regarding insurance matters when, 
in fact, there is nothing to write about. But the reporters 
must fill their space and keep the public appetite whetted for 
“more disclosures.” Since the termination of the sessions of 
the legislative investigating committee very little regarding 
its work has been made public, the members being too much 
absorbed in preparing their report to gratify idle curiosity as 
to their intentions for the future. The three companies that 
have been criticised so freely have each appointed commit- 
tees of trustees to make thorough examinations of their 
affairs, and these committees, with the experts employed by 
them, are still engaged upon the work of “housecleaning.” 
They are importuned daily by the reporters to “say some- 
thing for publication,’ but they have stated that they will 
have nothing to say until their reports have been submitted to 
the full boards of trustees. Yet the daily papers print col- 
umns of guess work, given out as authoritative statements, as 
to what the investigating committee will report, how the ex- 
amining trustees of the three companies propose to revolu- 
tionize their management, what officers are to lose their 
official heads, and the Attorney-General and the District At- 
torney have mapped out for them by the reporters the course 
of procedure they are to follow in prosecuting the officials and 
ex-officials for their alleged irregularities in the management 
of the companies that employed them. This pandering to sen- 
sationalism is disgusting to intelligent readers, but is but one 
illustration of the degradation that characterizes modern jour- 
nalism. Sensationalism may aid in selling papers, but it de- 
stroys the character of the journals indulging in it. It seems, 
however, to permeate daily papers generally, and those that 
have usually been regarded as conservative and trustworthy 
have fallen into the bad practices of their competitors because 
they have been found to pay. Their readers no longer put con- 
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fidence in them, for experience has taught them that most of 
their so-called news is manufactured to order, and will prob- 
ably be denied in subsequent issues. It has seldom occurred, 
however, that a “sensation” has been so persistently followed 
up, distorted and exaggerated, as that relating to life insur- 
ance. Upon a moderate foundation of facts, the daily papers 
have erected a colossal monument of misrepresentation, and 
for nearly a year have been adding to it in nearly every issue. 
But a reaction in public sentiment is setting in, and as the 
daily sensation mongers are discredited, the public will realize 
that great injustice has been done to some companies and to 
some individuals, and a better appreciation of life insurance 
will follow. 





INSURANCE OFFICIALS IN CONFERENCE. 

MEETING of representatives from several State Insur- 
A ance Departments (members of the committees on blanks 
and laws and legislation) with the members of the New York 
legislative insurance investigating committee was held in 
New York last week. All the members of the committee 
were in attendance and the following named insurance offi- 
cials: Commissioners Folk of Tennessee, Drake of the Dis- 
trict of Columbia, Host of Wisconsin, Vorys of Ohio, 
O’Brien of Minnesota, and Carroll of Iowa; Deputy Com- 
missioners Appleton of New York, Hardison of Massachu- 
setts, and Hadley of Michigan, and Actuaries Brinkerhoff of 
Illinois and Patterson of New York. An informal inter- 
change of views took place regarding the insurance situa- 
tion and the methods that can be adopted to overcome exist- 
ing evils. The possibility of securing in the various States 
a uniform code of laws governing insurance was discussed, 
and while the desirability of such uniformity was admitted, 
the difficulty of so directing legislation as to secure it was 
fully appreciated. The matter of securing approved methods 
of accounting on deferred dividend policies was discussed, 
and the prevalent idea seemed to be that there should be an 
annual accounting under such policies, and policyholders 
duly notified of what their dividends would amount to, the 
final disposition of them to be made at the maturity of the 
policies. The feasibility of introducing a standard policy to 
be used by all companies was considered, a diversity of opin- 
ion on the subject being developed. The idea of attempting 
to limit the companies to the form of contract they might 
issue did not meet with much favor. As the legislative com- 
mittee has not yet prepared its report, the members could 
not state definitely what legislation it would recommend for 
adoption, but the interchange of views by those in attendance 
is likely to result in better laws in some States at least. A 
convention of State insurance officials is to be held in Chi- 
cago early in February, and the consultation of last week is 
expected to have weight in the deliberations that will then 
take place. 





The reorganization of the Provident Savings Life under President 
Timothy L. Woodruff is progressing, the resignations having been 
received of W. E. Stevens, secretary; T. E. Stevens, treasurer, and 
Dr. E. A. Scott, medical director. The firm of Scott & Swift, man- 
agers for the Metropolitan department, has also ceased work for the 
society. 
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IN AND ABOUT NEW YORK. 


The New York Life has issued copies of a new form of proxy to 
be distributed to policyholders. In the new proxy John Claflin, Oscar 
S. Straus and Clarence H. Mackay are named to represent the policy- 
holders at the next annual election. 

Fifty shares of stock of the Title Insurance Company of New York 
were sold last week at 20644, par 100, and ten shares of Bond and 
Mortgage Guarantee at 425, par 100. 

After February 1, the Metropolitan department of the Mutual Life 
will be reduced from fourteen to ten agencies, and Thomas C. Bell 
will be in charge of these offices as inspector of agencies. 

The Julius Bohm agency, reference to whose incorporation was 
made in Tue Spectator last week, will hereafter represent the Union 
Mutual Life in New York as managers of the Metropolitan depart- 
ment. In writing of the change Julius Bohm, head of the agency, says 
that “the department will in future be operated on a larger scale, with 
more up-to-date and conservative methods than were formerly used 
by this agency with the Equitable.” 

Last Saturday about 150 members of the Life Underwriters Asso- 
ciation met and organized an anti-rebating bureau. Those entering 
into the agreement signed the following pledge: “That the subscriber 
will not hereafter grant rebates directly or indirectly. That when- 
ever in his solicitation the subscriber runs across a case written after 
this date in which he has reason to believe a rebate has been given, 
he will report the name of the policyholder receiving the rebate, and 
such other information as he may be able to ascertain concerning the 
incident, including the name of the rebating company or agent if 
possible, to the clerk of the bureau.” 

H. B. Johnson, familiarly known among local insurance men as 
“Harry,’ who has for a number of years been assistant manager of 
the Travelers liability department at 31 Nassau street, has been pro- 
moted to the position of manager of that department. 

The sympathy of a host of friends is extended to John S. Gaffney 
of the Equitable Life over the loss by death of his brother, Frank J. 
Gaffney. He was a veteran of the Grand Army, having been a mem- 
ber of the Thirteenth Connecticut, in the Nineteenth Army Corps. 
He died last week and was buried at New Britain, Conn., the old 
home of the Gaffney family. 


CHICAGO AND THE WEST. 


More than double the number of insurance officials, including actu- 
aries and deputies, that have ever attended a previous insurance con- 
vention are expected to be present at the one which opens proceedings 
in Chicago, February 1, to take action on the result of the investiga- 
tion in New York. Thomas E. Drake, Superintendent of Insurance 
for the District of Columbia, who issued the call for the meeting, 
after conferring, together with other State officials, with President 
Roosevelt, has announced that the Palmer House will be the meeting 
place. In a statement he has issued he says: 


“T would suggest that you be on hand as early as the 3oth inst., and 
if you have not already done so, have prepared drafts of such bill or 
parts of one as you would like to have considered at the hands of the 
committee on laws and legislation of the National Convention of In- 
surance Commissioners, which committee will meet at the Palmer 
House several days in advance of the meeting, for the purpose of 
reviewing them and recommending those for adoption by the con- 
vention that may be deemed advisable.” 

Officers of the National Fraternal Congress have refused to issue 
a call for a meeting in Chicago this month, recommended by 
a joint committee from that organization and the Associated Fra- 
ternities of America. A constitution and by-laws, which were to 
serve the two organizations in the event of a consolidation, had been 
prepared by the joint committee, and the meeting in Chicago was ex- 
pected to effect the consolidation. It is claimed that the present sys- 
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tem of voting in the National Fraternal Congress, which allows the 
larger units extra votes based on larger membership, has made these 
units unwilling to surrender their control of affairs for the proposed 
new system, which would allow each fraternal One vote regardless 
of its size. There is some discussion among the constituent fraternals 
of trying to muster sufficient strength to issue a call for a meeting 
independent of the national officers. 


BOSTON AND VICINITY. 


Jas. F. Chase has resigned as manager of the United States Life 
for Massachusetts, which position he has held for the past five years. 
The resignation goes into effect February 1. He will be succeeded 
by Clinton A. Ferguson, the agency cashier of the company in, Boston. 


The legislative committee on insurance met in secret session Tues- 
day, and voted that it would be, on the whole, more judicious if the 
special insurance commission recommended by Governor Guild should 
be directed to work in concert with the legislative committee, so that 
a report can be made to the present legislature and immediate action 
taken. 

It is stated that the Governor agrees with the views of the com- 
mittee. 

The prospect is, therefore, that a bill will soon be introduced em- 
powering the Governor to appoint a paid commission of experts, who 
will at once undertake the desired codification of the present insur- 
ance laws, and will consult with the legislative committee on insur- 
ance in regard to new insurance legislation (particularly with refer- 
ence to life insurance) desired to perfect the present statutes. 


NOTES FROM PHILADELPHIA. 


Acting on the advice of Attorney-General Carson, Insurance Com- 
missioner Martin recently sent out blank contracts to all life insurance 
companies with offices in this State, requesting them to fill out and 
return the same signed, agreeing not to give rebates in any shape 
or form. Of the sixty-eight sent out, over twenty have been re- 
turned properly signed, and the Commissioner expects to receive the 
remainder during the next week. 


At the annual meeting of the stockholders of the Philadelphia 
Casualty, held on Wednesday of last week, the retiring members of 
the board of directors were re-elected, except that W. Le Mar Talbot 
was elected to succeed Charles A. Daniel, resigned. 


John T. Stone, president of the Maryland Casualty Company, was 
a visitor to this city for a short time last week, on his way to New 
York and Boston. 





COMMUNICATION. 





How to Stop Rebating. 
(To tHe Epitor or THE SpeEctTaTor.] 


If the life insurance companies want to stop rebating, let them give us fifteen 
per cent the first year and a renewal commission for as long a time as the 
policy is in force. I have rebated at times, but only when compelled to. Some 
of my clients honestly believe I have robbed them by not rebating, as they 
were informed later that it is the custom. I am a fire insurance broker, and 
find my customers are stolen from me by the rebaters. If I were to reveal 
names, etc., I would lose their business and be considered an informer. Some of 
my people do not speak to me and told others that I took advantage of their 
ignorance by not allowing them a rebate. Why not make this suggestion to 
your readers and the life companies? Yours, J: 3. 

New York, January 18, 1906. 

[Careful readers of THE Spectator cannot fail to have noted that a moderate 
first-year commission on new business with a renewal interest during the life 
of the policy, has been persistently advocated in our columns. Fifteen per cent 
of the first premium would be inadequate for life insurance, but may suffice in 
fire insurance.—Editor THE SpEctator.] 





—Judge Archibald of Montreal has rendered a decision in which he holds 
that the city of Montreal has no by-law under which it may levy a special tax 
on life insurance companies. 
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THE MIDDLE STATES. 





Albany Legislative Items. 
[From OUR OWN CORRESPONDENT. ] 


Assemblyman Story of New York city has introduced a bill requiring 
all fraternal benefit orders doing business in this State to have a supreme 
governing body, of which a majority shall be elected directly or indirectly 
by members of the order. This bill is the outgrowth of the fight in the 
Royal Arcanum over the increase in assessment rates. 

The Senate code committee has reported Senator Mark’s anti-graft bill, 
with its title amended so as to read: ‘‘An act providing that no money 
shall be paid by life insurance, railroad, gas and electric light or power, 
telephone, banking, public service and trust companies,’’ etc. The third 
section has been amended so as to provide that within ninety days, in- 
stead of sixty days, after the final adjournment of the legislature of 
1906, such corporations shall file with the Secretary of State a detailed 
statement of all expenses incurred or paid in connection with the em- 
ployment of attorneys or counsel or legislative agents or otherwise, for 
promoting or opposing legislation by the said legislature, and within 
ninety days after the final adjournment of every legislature hereafter 
assembled such corporations shall file such statements. The bill is now 
in committee of the whole. LANCASTER. 

Albany, January 25. 





Anti-Rebate Meeting. 

The Life Underwriters Association of New York held a meeting Sat- 
urday afternoon, January 20, at the Underwriters Club, serving luncheon, 
which was attended by about 150 of the leading agents and managers of 
this city. President Ward presided, and after coffee was served called 
the meeting to order and introduced President Scoville of the National 
Association of Life Underwriters, who made a stirring speech. Among 
other things he said: 

There has been called by the convention of Insurance Commissioners 
of the several States with the concurrence of the President of the United 
States, to meet in Chicago on February 1, 1906, a convention including 
the Governor, Insurance Commissioner and Attorney-General of each 
State and Territory, for the purpose of considering the report of the 
Armstrong committee and all other remedial suggestions of the day, 
with a view to getting up a code of insurance law to be recommended 
for enactment by all the legislatures and particularly by Congress for 
the District of Columbia. On Wednesday last, by the express authority 
of the President the membership of this convention was extended to in- 
clude the National Association of Life Underwriters to be represented 
by a delegation of ten of its officers, and an invitation to that effect was 
issued by Commissioner Thomas E. Drake of the District of Columbia, 
who is chairman of the committee of arrangements for the Chicago con- 
vention. This is the committee which was in conference with the Arm- 
strong committee in New York several days last week. 

The principal topic of discussion was the evil of rebating in life in- 
surance. W. C. Johnson, a member of the executive committee of the 
local association, outlined a plan for the organization of an anti-rebate 
bureau, as given herewith, which was endorsed by the meeting and 
signed by most of those present. 

We, the undersigned, agree to co-operate in the organization of an 
Anti-Rebate Bureau, the sole obligations of membership in which, to 
which obligations we hereby subscribe, shall be as follows: 

1. That the subscriber will not hereafter grant rebates directly or 
indirectly. 

2. That whenever in his solicitation the subscriber runs across a case 
written after this date in which he has reason to believe a rebate has 
been given, he will report the name of the policyholder receiving the 
rebates, and such other information as he may be able to ascertain con- 
cerning the incident, including the name of the rebating company or 
agent if possible, to the clerk of the bureau. 





—Thomas W. Cauldwell of Morristown and Peter Campbell of Newark were 
elected directors of the Mutual Benefit Life at the company’s recent annual 
election. , 

—The Order of Unity of Pittsburg, Pa., reports that it closed 1905 with an 
increase of over 100 per cent in membership and an even larger increase on 
benefit and reserve funds. The year 1906 has opened very auspiciously for this 
order, new and thriving local councils having recently been organized at 
Pittston, Allegheny, New Kensington, Scranton and Allentown, Pa.; Roanoke, 
Va., and other cities. 





THE WEST. 


Charges Against Federal Life. 

A bill has been filed in the Circuit Court at Chicago by J. Ellsworth 
Griffin and Burton C. Smith of Milwaukee against the Federal Life of 
Chicago, in which the charge is made that the control of the company 
has been held by a few men through the manipulation of stock. The 
company was organized in 1900 with $150,000 capital stock, and an in- 
junction is now being asked to restrain the Union Securities Company, a 
holding company, from voting 1100 shares of Federal stock. It is charged 
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that Isaac Miller Hamilton and his associates are parties to a conspiracy 
to obtain control of the Federal Life by the organization of the Union 
Securities Company of Arizona. An application having been made in 
Judge Mack’s court for a temporary injunction restraining the Securities 
Company from voting the stock, it transpired that the 1100 shares had 
been transferred from the Securities Company to President Hamilton, as 
trustee, with power to vote the stock. Judge Mack refused to issue a 
restraining order and held that Mr. Hamilton had the right to vote the 
stock. The complainants will ask for a permanent injunction and a re- 
distribution of the stock among those to whom it belongs. 





—The Capitol Life of Denver, Col., has applied for admission to Missouri. 


—J. A. Tomlinson of Chicago has left the New York Life to take a position 
with the Atna as Cook courty manager. 


—The Missouri State Life has announced its intention to discontinue the 
issuance of dated back and special contracts. 


—The Homesteaders is the title of a new fraternal at Des- Moines. John FE. 
Paul is president, and Allen J. Pyle, secretary. 

—Leland W. Prior of Cleveland, who committed suicide recently, carried 
$70,000 in the New York Life and $30,000 in other companies. 

—It is expected that the United States Annuity and Life Insurance Company 
of Chicago will receive its license next week. The company will at once apply 
for admission to a number of Western States. 


—The Fenton Mutual Aid Association has been formed at Fenton, Mich., and 
is designed to care for those who have been compelled to leave the A. O. U. W. 
and kindred organizations on account of high rates. 


—Walter C. and James A. Goodall, formerly with the Germania Life, have 
taken the management of the Manhattan Life for Southern Illinois, with head- 
quarters at East St. Louis. The firm name is Goodall & Goodall. 


—William Edwin Harden of Indianapolis, junior member of the firm of T. N. 
& W. E. Harden, general agents of the Northwestern Mutual Life, died on the 
18th inst., in the thirty-fourth year of his age, from a hemorrhage of the brain. 
He had been a member of the firm of which is father is the head since 1902. 


—The Continental Life of Salt Lake City had an extremely prosperous year 
in 1905, increasing its insurance in force by 125 per cent, and adding materially 
to its assets and surplus. It now possesses assets amounting to $404,585, with a 
surplus of $808,421, including the capital stock of $278,648. At the annual meet- 
ing Dr. V. T. McGillicuddy was elected second vice-president. He has been 
for many years with the Mutual Life of New York as head of the department of 
medical revision for the Western States. 


—At the annual meeting and banquet of the Life Underwriters Association of 
Nebraska, held January 6, the following officers were elected for the ensuing 
year: President, H. R. Gould, Prudential; first vice-president, Edward Swobe, 
New York Life; second vice-president, A. R. Edmiston, Union Central; secre- 
tary, Frank Burchmore, Connecticut Mutual; treasurer, John Steel, North- 
western Mutual. There was a large attendance at the meeting. The State 
Auditor and Commissioner of the Nebraska Insurance Department were present 
as guests of the association. 





THE NEW ENGLAND FIELD. 





—Schuyler C. Johnson, of the industrial department of the Columbian National 
Life, has been elected to a place on the company’s directorate. 


—Joseph D. H. Woodward has left the actuarial department of the Travelers 
to become actuary in the Connecticut Insurance Department, succeeding Charles 
Hughes, who becomes managing director and actuary of the Crown Life of 
Toronto. 

—The New York Life and the Metropolitan Life have obtained writs of 
mandamus against Insurance Commissioner Upson of Connecticut requiring him 
to show cause why the overpaid taxes which have been in dispute for so long 
have not been refunded. The New York Life claims $34,871 and the Metropolitan 
$14,000. 

—Leading managers and agents of the Columbian National were dined at 
Boston on Saturday last, and learned of the great results accomplished last year. 
Following are the increases recorded: Assets, $907,376; surplus, 113,886; pre- 
miums, $632,710; insurance in force, $17,779,065. The company now has $1,968,128 
assets and $41,847,219 insurance in force. 





THE SOUTH. 


—J. Clements Shafer, general agent of the Hartford Life at Atlanta, has re- 
signed. 

—The Union Sick, Accident and Life Insurance Company has been organized 
at Union City, Tenn., for colored people. 

—The Volunteer State Life expects to enter Kentucky and Texas within a 
short time, and Louisiana and North Carolina later. 

—The Greensboro Life of Greensboro, N. C., has appointed W. B. Allen 
agency manager. Mr. Allen was formerly general agent for the Prudential in 
Eastern North Carolina. 

—The new Georgia law requiring all assessment life companies to put up a 
deposit of $5000 has embarrassed a number of companies, and the following- 
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named concerns have had their licenses revoked: Mutual Aid Association, 
Augusta; Georgia Home Benefit, Athens; Southern Health and Accident, Griffin; 
Benevolent Life and Health, Augusta; Sunset Mutual Life, Royston; Empire 
Industrial Insurance Association, Atlanta; Union Mutual Association, Atlanta, 
and the Industrial Life Association of Elberton. 





MISCELLANEOUS LIFE NEWS. 





Life Insurance Statements for 1905. 


The following statements of life insurance companies for the year 
1905 have been made public during the past week. Corresponding state- 
ments for 1904 are given in parentheses: 

Bankers Life of Nebraska—Assets, $1,327,180 ($1,008,064); surplus, 
$301,838 ($238,496); insurance in force, 11,340 policies for $17,466,090 
(9480 for $14,910,277); increase in amount in force, $2,555,813 ($3,315,430). 


Berkshire Life—Premium income, $2,567,940 ($2,483,952); total income, 
$3,212,835 ($3,110,056); paid policyholders, $1,812,297 ($1,542,466); income 
saved, $832,477 ($1,017,585); assets, $14,686,923 ($13,784,253); surplus, 
$7,061,428; ($1,041,537); new business, $6,310,477 ($6,756,511); insurance in 
force, $64,578,465 ($62,904,722); increase in amount in force, $1,673,743 
($2,187,944). 

Colonial Life—Premium income, $556,115 ($461,318); total income, $735,- 
559 ($640,190); claims paid, $143,318 ($118,554); assets, $709,984 ($589,- 
795); surplus, $268,908 ($282,085); insurance in force, ordinary and in- 
dustrial, $15,485,513 ($12,821,230); increase in amount in force, $2,664,- 
283 ($2,275,412). 

Columbian National—Premium income, $1,404,203 ($771,493); assets, 
$1,968,128 ($1,060,752); surplus, $572,791 ($438,905); insurance in force, 
ordinary and industrial, $41,847,219 ($24,068,154); increase in amount in 
force, $17,779,065 ($14,682,995). 

Connecticut Mutual—Assets, $66,038,929 ($65,224,842); surplus, $4,897,- 
647 ($4,828,697); premium income, $5,481,966 ($5,411,377); paid policy- 
holders, $6,380,876 ($7,234,628); insurance in force, paid for basis, 71,307 
policies for $169,412,783 (70,207 for $166,417,515); increase in amount on 
force, $2,995,268 ($492,029). 

Salt Lake City—Premiums, $266,781 ($134,902); total in- 
paid to policyholders, $32,871 (nil); income 
assets, $404,585 ($264,378); surplus, $308,421 


Continental, 
come, $277,986 ($141,866); 
saved, $64,427 ($22,348); 
($231,816). 

Des Moines Life—Assets, $1,597,190 ($1,411,600); reserves, $1,347,877 
($1,153,459); surplus, $215,278 ($209,882); insurance in force, $22,363,576 
($20,084,371); increase in amount in force, $2,279,205 ($2,003,717). 

Fidelity Mutual—Premiums, $3,918,149 ($3,503,975); total income, 
$5,601,713 ($4,035,795); paid policyholders, $1,408,013 ($1,277,563); total 
disbursements, $2,826,677 ($2,575,376); income saved, $2,775,035 ($1,460,- 
419); assets, $10,598,389 ($7,741,861); surplus, $1,317,126 ($1,584,139); new 
paid-for business, $21,768,785 ($23,248,514); insurance in force, $114,888,- 
201 ($109,146,658); increase in amount in force, $5,741,543 ($8,806,111). 

Kansas City Life—Premiums, $257,540 ($157,899); total income, $269,- 
916 ($172,426); paid policyholders, $19,355 ($32,988); total disbursements, 
$165,042 (135,644); income saved, $104,874 ($36,782); assets, $357,637 
($257,144); surplus, $127,459 ($112,159); insurance in force, $5,034,777 
($3,356,019); increase in amount in force, $1,678,758 ($1,200,919). 

Lincoln National, Fort Wayne, Ind.—Commenced business September 
1, 1905—Assets, $118,198; surplus, $115,470, including $111,950 capital 
stock; insurance in force, $532,000. 


Manhattan Life—Premiums, $2,726,956 ($2,559,062); total income, 
$3,706,327 ($3,557,917); payments to policyholders, $1,724,859 ($1,844,559); 
total disbursements, $2,866,986 ($2,898,010); income saved, $839,342 ($659,- 
907); assets, $18,751,869 ($18,682,682); surplus, $1,507,536 ($1,964,071). 

Massachusetts Mutual—Premium income, $7,043,501 ($6,615,038); total 
income, $8,809,871 ($8,210,639); payments to policyholders, $4,259,845 
($3,609,885); income saved, $2,874,424 ($3,075,117); assets, $40,082,953 
($37,071,298); surplus, $3,366,373 ($3,300,623); new business, 13,147 poli- 
cies for $26,416,432 (13,325 for $26,851,531); insurance in force, 87,036 poli- 
cies for $195,058,250 (80,375 for $182,874,119); increase in amount in force, 
$12,184,131 ($13,205,663). 

Reliance Life—Premiums, $296,153 ($167,145); total income, $373,916 
($232,594); paid policyholders, $34,948 ($6000); assets, $2,130,719 ($2,049,- 
093); surplus,. $1,733,007 ($1,826,399); insurance in force, $7,201,940 ($4,217,- 
607); increase in amount in force, $2,984,333 ($2,902,957). 


Security Mutual, Binghamton, N. Y.—Premiums, $1,642,263 ($1,432,285); 
paid policyholders, $520,813 ($486,639); admitted assets, $3,637,838 ($3,069,- 
surplus, 


340); $520,985 ($505,821); insurance in force, paid-for 29,717 
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policies for $51,010,771 (26,260 for $47,044,657); increase in amount in 


force, $3,966,114 ($4,657,873). 

State Life—Assets, $4,126,682 ($3,160,083); surplus, $605,317 ($544,585); 
income, $2,729,911 ($2,244,033); insurance in force, $74,440,588 ($60,148,- 
994); increase in amount in force, $14,291,594 ($10,435,198). 

State Mutual, Worcester, Mass.—Premium income, $4,284,367 ($4,078,- 
880); total income, $5,522,445 ($5,182,628); paid policyholders, $2,728,374 
($2,208,995); income saved, $1,802,991 ($2,014,455); assets, $27,303,305 
($25,457,929); surplus, $2,643,783 ($2,552,377); new business, 7308 policies 
for $17,354,285 (6390 for $15,814,719); insurance in force, 44,715 policies for 
$114,423,961 (41,097 for $107,294,332); increase in amount in force, $7,129,- 
629 ($6,391,933). 

United States Life—Assets, $8,984,098 ($9,035,627) ; 
($614,705); paid policyholders, $1,249,599 ($1,204,322). 


surplus, $500,211 





Retirements and Changes of Life Companies and Associations 




















in 1905. 
NAME AND LocaTION Assets. | Name of Receiver or Manner of Retire- 
oF CoMPANY. men 
$ 
American Annuity Ass’n, St. Paul.......|  -..-.. Retired. 
American Fraternal League, Chicago, Ill:} 16,978 | Retired. 
American Home Association, Nebraska. . 1,828 a with Sons and Daughters of 
rotection. 
Ancient Order of Pyramids.............| 72,777 | Consolidated with the American Guild of 
Richmond. 
Army of Loy’l Kts. & Lad’s, Austin, Tex.| ..... Retired. 
Bankers Pioneer Ass’n, Davenport, Ia...} ..... Abandoned fraternal features and changed 
name to Pioneer Life Association. 
Benevolent Americans, Austin, Tex......}  -..-- | Retired. 
Bohemian R. C. Cen. Un., Moraven, Tex. 6,818 | Retired. 
BR. T. beg amg Fra. So., Wash’n,D.C.| —..... | License refused in D. of C. 
Carolina Mut. B. So., Lawrence, Ss. ce sineiee Reinsured in Home Fund, Greenville, SC. 
Cham. of Com. Mut. Life, wrens Ci i ee Sanford Brown appointed receiver. 
Chevaliers, The, Akron, O.. PB 1,239 | Receiver appointed; re-insured in Ameri- 
can Insurance Union, Columbus, O 
Colonial Life Ass’nce Ass’n, Boston......| 21,920 | Henry A. Wyman appointed receiver. 
Colonial Ins. Order, Fort Wayne, Ind....} ..... | — Ballan appointed receiver, Nov., 
Contentnea Life Ins. Co., Wilson, N. C..| 25,275 | Retired. 
Continental Life Ins. Co., Chicago, Ill...) ..... | Retired. 
Corp. of Mut. Succor, Boston, 7 eee | Retired. 


Deg. of Honor of Mo., ner ee 
GR tee Be Oy Wecacsecccedascessss 


Reincorporated as a Missouri association 
and severed its connection with the 
supreme lodge. 

Reorganized and changed title to Con- 
servative Life and Annuity Company. 

Reorganized as Earnest Americans. 


Eastern Life Ins. Co., Charlotte, N.C... 
Eclectic Assembly, Bradford, Pa.. 


Equity Life Ass’n, Staunton, Va.. : edna a d. 

Family Pro. Union, Reading, Mass. . 1,641 . M. Chamberlain, Boston, appointed 
aie 

Farmers Life Ass’n, Des Moines........)  -.--- | Changed name to Limited Term Life 

| _ Association. 

Fraternal Assur. So’y., Fort Wayne, Ind. 4,965 | Re-insured in Lincoln National Life, 
Fort Wayne. 

Fraternal Bond, Chillicothe, Mo. . Dept. asked to have dissolved, Dec., 1905. 

Fra. Army of America, Abilene, Tex.. wants Retired. ; 

a Ind. Ins. Co., Atlanta, Ga......) --... Receiver appointed. 

Guardian Life Ins. Co., Philadelphia. . weces Retired. 

Home Fraternal Circle, py ee Retired. 

Home Prot. Aid Ass’n, Beaumont, Tex...|  .-- - - Retired. 

Ind. Order of the Red Cross, Detroit.....) ...-. Receiver appointed. 

Kts. and Dau’t’rs of Tabor, Dallas, Tex.:| ..... Retired. 

Kts. and Kts. and La. of Hon., Bryan,Tex} ..... Retired. 

Kts and Ladies of Protec., St. Louis, Mo.} ..... Retired. : : 

K. T. and Masons Life Ind. Co., Chicago} ..... a re name to Western Life Indemnity 

‘ompany 

Life Insurance Co. of Pennsylvania...... 159,622 | Henry F. Ww alton appointed receiver; 
risks re-insured in the Knights Tem- 
plars and Masons Life Indemnity Co., 
Chicago. : 

M. and L. Fra. Ass’n, Independence, Mo. 702 | Dept. asked for revocation of charter. 

Minnesota Mutual — ssociation...}  ..... Retired, January. 


Re-insured in No. American Union, July. 
Changed name to Chicago Life Ins. Co. 
Receiver applied for. 


lern Aztecs, Chica; area’ 3,880 
Mutual Life of Tllinois, a Th. 
National Croation Society, Chicago 


Mod 








National Prot. Union, Beaumont, Tex. . . 11 | Retired. ; 

Ord. and Kts. of the Red Cross, Mich....} 12,068 | Jonas Gifford, of Jackson, appointed re- 
ceiver. 

Order of Lions, Portland, Ore.......... 8,637 | Merged with Order of Washington, Port- 
and, Ore. 

Order of Select Knights, Buffalo........| 64,631 | Dissolved. — é : 

Peo. Fra. Reserve Life, Des Moines.....| ..... Reinsured in Highland Nobles. ‘ 

Peoples Life Ins. Co., Canada. . Re-insured in Home Life Ass’n of Canada 

Pilgrims Union, chart, LO ee aa Retired. 

Providence Life, Providence, Rl. 34,746 | James H. Higgins, Pawtucket, appointed 
receiver, August, 1905. 

Royal Cru. of the World, spinnin Mo.. 922 | Dissolved. 

WRNe PRUNE Bide cece cadanvessccaesl + ackes ay sq oe in Knights of the Protected 
Ark, To; 

Royal So. Good Fellows, Boston, Mass:. 192,044 | Frederick Cabot appointed receiver. 

S. and D. of Love Ass’n, St. Louis, Mo:..} ..... Not licensed for 1 

Sun L. Mu. Fra. Bft. As., St. Joseph, Mo: isees Not licensed for 1905. 

Un. B. and S. Chris. Ass'n, Marshall,Tex.; ..... Retired. 

United Order Farmers Aid and Benefit 

Association, Hearne, Tex. 127 | Retired. 

U.S. Fra. League, Lincoln, Il De daied as 3,625 | John B. O’Shannessey appointed receiver. 

Warsaw Benefit S Society, Boston, Mass..|  ..... etired. 

West Va. Mutual Aid Ass’n, Charleston} ..... Retired. ; ’ 

W’ld Mut. Life Ass’n of Des Moines.....) ....- Cc g d —- to National Life Asso 
ciation, Fe’ 

Yeomen of America, Aurora, Ill........ 104,136 Comins with i keesleas Guild, Rich 
mond, 
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The Attorney-General and the Equitable. 

On Monday, Attorney-General Mayer filed his final brief in the suit 
against the Equitable Life Assurance Society to recover from the di- 
rectors large sums lost by their alleged negligence, improvidence and 
the commission of wrongful and illegal acts. It is an answer to the 
numerous briefs filed by the counsel of demurring defendants. The At- 
torney-General holds that any person who has at any time been a director 
in the Equitable, whether he is a director now or not, is under obliga- 
tion to show in what manner he has officially conducted himself in the 
management and disposition of the surplus, and of the funds and prop- 
erty of the company. 





Proposed Legislation Affecting Life and Casualty Companies. 


Mississippi.—Senate bill No. 38, Ratcliff, requiring life companies to act and 
report promptly upon applications for insurance. 

New Jersey.—House bill No. 1, Martin, providing for a joint investigation by 
the Senate and House of insurance companies, trust companies, savings and 
State banks. 

South Carolina.—Bill to create the office of Bank and Insurance Commissioner. 
House bill by Representative Ardrey to prohibit deferred dividend forms. 

Virginia.—Bill to create a State bureau of insurance. 





VARIOUS ITEMS. 


—H. E. Roberts has resigned as second vice-president of the Inter-State Life 
of Indianapolis. 

—The Business Man’s Magazine, published at Detroit, is a meritorious periodi- 
cal, which is finding its way into many busy offices. The January number contains 
a wide diversity of matter of interest to office and business men. All lines of 
business are touched upon by this magazine, and the great enterprises of the 
day are entertainingly and instructively reviewed. Advertising methods and 
salesmanship are given a prominent place. * 





—The net loss in membership of the Royal Arcanum during December was 
8858, making a net loss since May—the last month in which any gain was 
shown—of 51,108, the net loss for the entire year being 40,105. Some slight im- 
provement is shown in new applications, 864 having been received while 1538 
members were reinstated. During the month the order received for the benefit 
fund $786,501 and paid out $767,506. Its unpaid death claims now. amount to 
$883,950, as against $916,650 a year ago. 

—The Law Reporting Company has announced for several weeks that it is 
ready to receive orders for its “Report of Proceedings of the Insurance Investi- 
gation.”” The report is to be complete in ten volumes, and will be furnished at 
$5 per volume or $50 for the set. The contents will include the stenographer’s 
minutes of the testimony taken by the committee, a history of the investigation, 
the results of the investigation and the final report of the committee. An index 
of subjects and witnesses will be included. It will be bound in tan law canvas, 
but bound in sheep it will cost 75 cents per volume additional, and in morocco, 
$1.50 extra per volume. 
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Industrial Insurance—Its Art and Its Application. 
By CHARLES F. NETTLESHIP. 
(Continued from page 21.) 

It is sometimes asked why industrial insurance is not paid for by the 
month rather than by the week. It seems to us that the question is not 
worth very serious consideration, as it is found that in the majority of 
cases the weekly payment furnishes the most convenient mode of col- 
lecting the premium, for the insured in many instances, while attempting 
to lay by a month’s premium, would be tempted to utilize the money 
“on a pinch” for some other purpose, and thus superinduce the forfeiture 
of the policy. It can, however, be conclusively stated that the experi- 
ment, which has been tried again and again by a number of companies 
(some of which are still operating on that line) has proven, in the end, 
to be a decided failure. Lengthy experience shows that there is no 
middle course. The premiums must be attended to by the regular 
weekly visit of the collector, or dealt with as ordinary insurance, pure 
and simple. 

We appeal to the observation of every business man within the past 
thirty years, to show that not only has industrial insurance fostered sav- 
ings and materially reduced lamentable penury, but no one thing per- 
haps in all our commercial system has conspired to so revolutionize 
business methods as this system of insurance. Practically no instalment 
business was done when industrial insurance was inaugurated in this 
country, but what do we behold to-day? If the retail method of dealing 
with insurance has become a mighty factor in the social life of the 
nation, do we not see it in rent, clothing, household necessities, gro- 
ceries, etc? In fact, let any one frankly state what business to-day is 
not conducted without a very large element of the industrial method. 
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When the writer launched into this business, a quarter of a century 
ago, he well remembers industrial insurance was actually called ‘‘pea- 
nut insurance,’ and one who had any connection therewith was rather 
looked down upon as an object to be pitied and one who had come to 
his last resources. At that time, and for several years following, most 
of the ordinary life companies paid no attention whatever to the plan 
which has now grown to such prodigious dimensions as to equal many 
of them and, in business writing, as evidenced on the part of the three 
leading industrial companies, to surpass them. The development of the 
business has wrought a mighty change in the character of its repre- 
sentatives. It will be admitted that, at the first, there was so much 
distrust connected with the system that the original agency staffs were 


not always formed of the very best material; to-day, however, the in- 
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dustrial man stands as peer to any, and so far from being considered a 
reproach or detriment, the very fact that an agent has been in the serv- 
ice of any of the companies for a reasonable length of time is a war- 
ranty of his moral excellence, industry and general ability. We have 
gone through the same experience as obtained in Great Britain, where 
in the beginning industrial men with their line of goods were despised, 
but now in passing through countries, cities and small villages, the neat 
sign of the Prudential Assurance Company or some of the others may be 
found displayed on many of the best dwellings in the community. 

We have all read of the time when copies of the Scripture were so 
scarce that they were only found in cathedrals, large churches and re- 
ligious houses, and then chained to the desk. It may sound strange, but 
it is nevertheless true, that in the vaults of one of the large industrial 
companies may to-day be seen the original account books with clasp 
and lock which are only opened by key. The columns in these records, 
different from those in the present offices, had no printed headings, and 
the clerks who were initiated into the mysteries of that system of book- 
keeping had to carefully learn their work column by column, while 
others were entrusted with the opening and closing of the records. In 
the light of present experience, such proceedings may seem amusing, yet, 
let it be said that this was a wisdom shown by the founders of the 
business ‘“‘far beyond the common,” for if, when the system of industrial 
insurance was beginning to become better known, the basic methods 
were allowed to go broadcast into the hands of irresponsible and un- 
scrupulous men, it is quite likely prejudices would have been created 
which it would have taken years to overcome. 

The home office of each company conducts its business on a generally 
similar plan. The States, cities and towns are grouped into districts. 
Over each district is placed a superintendent, who is directly responsible 
to the home office for the general management of his territory. Under 
him are several assistant superintendents; in fact, as many as may be 
required to handle the number of agents employed. These agents, or 
solicitors, are apportioned in about the ratio of five per assistant. It is 
the business of the agent to solicit and collect. The route over which 
he travels to make his collections (which is constantly being concen- 
trated) is known in the business as a “debit’’ or ‘“‘book.’’ These 
“debits’’ are sometimes transferred from a retiring agent in whole to 
a new agent; sometimes the better distribution of the business requires 
that such a debit shall be transferred in parts to several agents who al- 
ready may have business in a nearby section. The companies always 
endeavor to prevent a recrossing of the collecting lines. An agent with- 
out any debit is taught to canvass from door to door and thus build up 
his own route. This is what is called ‘‘straight canvassing.’”” Where the 
debit is of any considerable size, two or three days, beginning with 
Monday, will be required for the collection of premiums, and the bal- 
ance of the week is to be devoted to canvassing, and with most of the 
companies, as ordinary business is also conducted, it is expected that 
this branch of the work shall be equally considered. The agent is paid 
a salary for collecting based on percentage, in addition to which he re- 
ceives a commission on his increase (new business and revivals less 
lapses). It may be said that with a debit of $50 and upwards, the agent 
is guaranteed a steady salary, and it should be added that there is no 
business, of which we are aware, which yields a better salary return to 
an active, enterprising man for the same number of hours’ work per 
week. 

The assistant superintendent is paid a stated salary with commis- 
sions. The -amount of his compensation, with all the companies, places 
him far beyond the average weekly salaried man. The assistant superin- 
tendent’s duties relate to his staff of agents; instructing new men how 
to canvass and collect, and urging the older ones along the same lines 
where required. 

The superintendent is also paid a stated salary with commissions, and 
we are not aware of any business nor many of the professions where 
one who has begun without capital, influence or special training, can ob- 
tain a larger compensation. With the companies engaged in business 
for the longest time, there are superintendents whose salaries far exceed 
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those of higher-grade home office officials, and these salaries have been 
entirely made by their own industry. 

In no other sphere does the civil service rule obtain so rigidly as with 
the companies doing an industrial insurance business. Any man backed 
by good character and possessing necessary perseverance may begin with 
an agency and have an unlimited opportunity to rise. Political or other 
influences do not weigh in the slightest degree; this is one of the glories 
of the business. 

We have before alluded to the fact that the companies, as rapidly as 
it could possibly be done, increased the benefits to policyholders. This 
same rule has also existed with the agency staff, for it is a matter of 
record within the memory of the writer, the commissions to agents have 
been multiplied over threefold, and not due to either “strikes” or un- 
usual agitation, but simply as a recognition of the important part which 
the field staff plays in the development of the business. 

Each company uses every possible means, by inspection and other- 
wise, to restrict the agency staff (even if so disposed) from canvassing 
in the purlieus and slum districts. Neither viewed from a mortality 
standpoint or otherwise can such business be countenanced; therefore 
the erroneous impression which sometimes exists that the companies do 
a large business in such sections is without any foundation whatever. 
Some of the companies medically examine all cases and all of the com- 
panies examine down to a very small amount. This is supplemented by 
rigid investigations made through other channels in order to keep the 
grade of business upon the plane to which it belongs. The mortality 
experience, as compared with that of ordinary insurance, is quite favor- 
able, as many actuaries especially interested in the industrial business 
are able to confirm. 

Every effort is made by the companies to prevent the lapsing of busi- 
ness, but from the fact that it mainly lies among the weekly wage- 
earning class, there is an unavoidable cancellation, due to unforeseen 
lack of employment, etc. ‘‘Yellow’’ journalism and ignorant agitators 
have frequently assailed the business by saying companies encourage 
cancellations, while nothing could be farther from the truth. If all the 
industrial lapses were due to death losses, the companies would be far 
better situated than they are at the present time. So far from cancella- 
tions being a source of revenue, it may be stated with absolute cer- 
tainty that no profit whatever accrues to the company unless the policy 
canceled has been in force at least two years. Space forbids a detailed 
demonstration, but it is easily verified by the home office of any of the 
companies. Four weeks’ grace is allowed before any policy is canceled; 
therefore the policyholder, under an industrial contract, is virtually as 
well treated as those under the ordinary form of contract. 

It has been stated that the expense ratio of the industrial company is 
abnormally high. This is a charge which on investigation will be found 
lacking in fact. It has been shown how, within the past thirty years, 
the policyholders have had voluntarily added to their contracts many 
and important benefits. It has been further shown how the agency staff 
has been accorded increasingly liberal treatment; when we add to this 
the fact that any business conducted on the weekly plan and involving 
a system of bookkeeping which we affirm to be a marvel, one can readily 
see that the cost of procuring the business and placing it upon the 
books is bound to be very much larger than for ordinary insurance, yet 
let this be marked, as we have before noted, that these changes have 
been accomplished without increasing the premium charges one penny. 

No business of which we are aware requires more detail than the home 
office administration of industrial insurance, and it would take many 
papers to thoroughly cover this phase of the business alone, which, after 
all, is not of particular interest to the general reader seeking informa- 
tion as to the fundamentals and application of the system. 

It is not improper to say, before closing, that one of the most unfor- 
tunate attacks that has ever been made against industrial insurance 
which has recurred at regular intervals but, happily in lessening ratio, 
is that of making the statement that this system of business encourages 
neglect of children and promotes infanticide. Several States have ex- 
haustively inquired into the subject, notably Massachusetts, New York 
and Pennsylvania, and several Parliamentary commissions in Great 
Britain have thoroughly delved into the matter, with the result that not 
the slightest evidence has been found to warrant such a charge. Reports 
favorable to infantile insurance have also been furnished by humane, 
legal aid, provident and children’s societies, as well as religious institu- 
tions. Not only has no palpable case of willful infanticide been found, 
so far as we have been able to ascertain in the United States, for the 
purpose of benefiting by the insurance (which be it remembered is of a 
very small amount) but, on the contrary, we frankly say that society 
owes much to the industrial companies, by virtue of the fact that con- 
tracts are carried on children. It should be taken as great evidence of 
foresight and prudence that the parents and guardians of the industrial 
class are willing to lay aside the small stipend necessary to procure an 
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indemnity for the purpose of securing and granting a proper interment 
to the children whom they love as devotedly as those in more fortunate 
circumstances. It may also be affirmed as a fact that the child whose 
life is insured is invested with more than usual protection, because in 
case of a suspicious death there would naturally be a more rigid in- 
quiry than where such insurance did not exist. 





Metropolitan Life Changes. 


John Mutch, an agent in the Dorchester (Mass.) district, has been given 
an assistancy in the Norwood section. Superintendent George L. Hunt- 
zinger of the Union Hill (N. J.) district has been transferred to Roseville, 
N. J., succeeding Fred J. Wort. Agent Lockwood of the Buffalo district 
has been advanced to an assistancy. George M. Nettleship, superintendent 
of the Oswego (N. Y.) district, has been given the superintendency of the 
Wade Park district at Cleveland. Harry B. Howey of the home office 
succeeds Mr. Nettleship at Oswego. 





Prudential’s New Contract. 


The Prudential is issuing a new industrial infantile limited-payment 
life and endowment policy on the non-participating plan. For a weekly 
premium of ten cents, $60 is payable as an endowment if the insured is 
living on his twenty-fifth birthday and $120 on his fiftieth birthday, at 
which time the premium paying period ceases. The amount of insurance 
graduates from $16 three months from date of issue to $120 on and after 
the twentieth birthday. 





—Allen J. Mertz of Allentown, Pa., has been given an assistancy with 
the Colonial. 

—The Metropolitan has transferred Superintendent John Harle of 
Shenandoah, Pa., to the West Philadelphia district. John L. Lennon 
succeeds him at Shenandoah. 

—On January 1, Jones of Newport News was leading the Life Insurance 
Company of Virginia men, followed by Pooser of Columbia, Courts of 
Greensboro and Morris of Shreveport. 

—The Prudential has promoted the following nen to the rank of assist- 
ant: J. N. Schoen, Jersey City No. 2; H. H. Zinn, Altoona; C. Lahmann, 
Dayton; C. R. Niccum, East St. Louis; S. M. Hottenstein, Joplin. 

—Superintendent Donald G. Sinclair, of the Murray Hill (New York) 
office of the Metropolitan, was recently presented with a set of framed 
resolutions by his staff. The testimonial is significant of the regard and 
affection in which Mr. Sinclair is held. 

—Among the latest changes in the Colonial staff may be mentioned: 
Appointments to Assistancies—John Burke, Hoboken; F. J. Stubing, Har- 
lem; Gustave Bandomir, Perth Amboy; George W. Evans, Phoenixville; 
T. L. McKim, Brooklyn, and Allen J. Mertz, Allentown. 

—In accordance with the predictions of its officers and the expectations 
of its field representatives and friends, the Colonial closed the year 1905 
with a magnificent record. The most gratifying feature of the year’s 
returns is in the fact that every branch of the business moved ahead 
commensurably. 
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NEW YORK SURVEYS. 


Geo. W. Palmer & Co., Brooklyn, have been appointed Eastern dis- 
trict agents of the National Union Fire of Pittsburg. 

Chas. R. Watson of the Eagle Fire has been appointed superinten- 
dent of agencies of that company. 

The Union Underwriters has been organized by Geo. A. Stanton 
& Co., to write sprinklered risks exclusively, the maximum line being 
$25,000. 

The Delaware of Dover has appointed Lewis & Frear agents for 
Brooklyn and the borough of Queens. The arrangement was made 
by H. N. Vedder of the Vedder Underwriter Company, general agents 
of the Delaware, and takes effect at once. 

The regular January meeting of the Insurance Society of New 
York was held at its rooms, 73 William street, on Tuesday evening 
last. The guest of the occasion was John B. Laidlaw, Canadian 
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manager of the Norwich Union Fire Insurance Society, who deliv- 
ered an interesting and instructive address on “The Conflagration 
Hazard,” illustrated by stereopticon views and maps of the greatest 
conflagrations of the world. 


The following shares were recently sold at auction: 37 shares of 
German-American at 65234-655; 12 shares of Niagara Fire at 401; 
20 shares of Home Fire at 515; 104 shares of Hanover Fire at 182; 40 
shares of Germania Fire at 452%; 20 shares of Phenix Fire at 358; 
6 shares of United States Fire at 86%4; 6 shares of Williamsburgh 
City at 851; 60 shares of Home at 517; 60 shares of Germania Fire 
at 455, and 14 shares of German-American at 66014-661. 


The Pan-American Fire Insurance Company of New York is being 
organized by J. Ramsay Barry & Co., with a proposed capital of $200,- 
000 and surplus of $100,000. Leo A. Loeb of Chicago is also identified 
with the new company, and Adolph Loeb & Sons will probably be 
general agents for the company in the West. 

The rush for sprinklered risks continues and, in addition to a 
recently noted interinsurance scheme devoted to such risks exclu- 
sively, we are now met with a new Lloyds known as the “Union 
Underwriters,” promoted by George A. Stanton & Co. This com- 
bination is built upon the former Commercial Lloyds agreement, 
which was purchased from Edward Cluff. It makes the fourth 
sprinklered risk policy issued by the Stanton offices, and the addi- 
tional outlet for lines on such risks must subtract just so many more 
from the regular companies. Unless we are misinformed, there is a 
strong temptation on the part of the outside underwriters to shade 
the tariff rate, which is another spoke in the wheel to prove that the 
action of the Exchange in increasing rates upon sprinklered risks was 
unwise and impolitic, from the double standpoint of expediency and 
self-interest. . 

We have heard in several offices that there is so much uncertainty 
in the minds of the employees of the Exchange regarding its future, 
that several of the most useful assistants have already made other 
engagements, and several more are reported to be on the lookout for 
new jobs. The immediate cause of this uncertainty is the introduc- 
tion of an anti-compact bill in the legislature and the openly expressed 
fear on the part of leading underwriters that there is danger the bill 
will pass. The employees are well aware that, if it does pass, the 
doom of the Exchange is sealed. One of the disheartening signs to 
the innocent and unsophisticated clerks is the resolution, passed by 
the Exchange, providing a method of disposing of the records, etc., 
in the event of dissolution. That resolution, it is reported, has stirred 
up the uncertainty question to its full depths. 


It is reported that the companies connected with the Pittsburg Un- 
derwriters combination, which maintain original and separate agen- 
cies in this city, do not intend to resist the Exchange rules which 
forbid double agencies for any company. The matter has been be- 
fore the arbitration committee for several weeks, and it is stated that 
the agent who first wrote Pittsburg Underwriters policies has re- 
signed. The practical effect of any irregularity on the part of these 
particular companies was trivial in comparison with the precedént for 
stronger offers in case this deviation from the rule was permitted to 
pass unchallenged. 


The memorial of the Manufacturers Club of Brooklyn, for reduced 
rates of insurance, is only a specimen of the kind of bluff put up by 
disgruntled people in other parts of the State. Probably their claims 
will be considered; and after the reductions granted to lumber yards, 
coal dealers and the cotton stores (sprinklered), the Manufacturers 
may be encouraged to expect concessions. But some underwriters 
are opposed to throwing off the rates, here or elsewhere, which have 
secured them profits in the past year. 


On account of the failure of the companies in this city to use the 
machinery of the patrol service on the committee on losses and ad- 
justments to classify their losses in order to ascertain where their 
money goes, a special committee of the board reported a scheme over 
a year ago to begin the work with the loss records of the patrol in a 
systematic way, but it was voted down with a bang! Now the presi- 
dent of the Providence Washington Insurance Company, to which 
company belongs the credit of initiation of the scheme for the Eastern 
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Adjustment Bureau, has addressed a letter on the subject of the loss 
cost to all the companies. He urges immediate attention to the col- 
lection of statistics by the companies of their own experience, and 
claims that it is necessary to combat the demands of brokers, agents 
and the public for rate reductions to show the approximate cost of 
the business, and that it will be invaluable to meet anti-compact and 
other vicious legislation. After recapitulating the advantages, the 
query is put before the companies whether they will attend a meeting 
in New York to consider the advisability of forming such a bureau 
for loss statistics. 

A hard-luck story comes from Brooklyn which is quite peculiar. 
In July, 1904, a clerk in an agency office procured a policy from an- 
other office upon a misrepresentation at a cut rate. The clerk col- 
lected the premium and absconded, so the employer to whom the 
policy was charged had to pay the amount. Lately, when an endorse- 
ment was needed, the cut rate was discovered, which places both the 
company which wrote it and the office which placed it in an awkward 
plight. The double crime of a dishonest employee, in lying about the 
risk and then stealing the premium and leaving his victims liable to a 
penalty for trusting him, is about as exasperating a collection of pro- 
vocative causes as we have ever heard. 

J. Oscar Ohlen, placer of fire and liability lines for A. H. Aikman 
& Company, general insurance brokers, died last Thursday of pneu- 
monia. He leaves a widow, no children. The funeral was largely 
attended by insurance men, Masons and members of Swedish societies, 
among which he had a large circle of friends. 

Wm. Stake, senior member of the insurance brokerage firm of Wil- 
liam Stake & Co. and one of the oldest insurance brokers in the Met- 
ropolitan district, died this week of dropsy. 

Samuel G. Schenck, an employee of the Westchester Fire, died. in 
this city recently. He was the adjutant of a Confederate regiment 
from North Carolina. 


CHICAGO AND THE WEST. 


The trustees of the Cicero town board are considering an ordinance 
providing for the substitution of a paid fire department for the volun- 
teer department in service at present. 

The Prussian National announces that it has unearthed a fraud 
which has been extensively operated throughout the country. A 
German music teacher and his wife, working under various aliases, 
insured several valuable Cremona violins and other musical instru- 
ments at Elmira, N. Y., in the Prussian National for $1500 and for 
the same amount in the Virginia State. A total loss was claimed. 
Investigation showed that the same game had been worked in other 
cities and that in each case the total amount of insurance held on the 
instruments was $3000. In Baltimore, the claim was against the 
Royal; in Detroit, against the Continental, and in Cincinnati against 
the Phceenix of Hartford. The Elmira claims were compromised for 
$250 for each company to avoid litigation. 

C. W. Greene, a Chicago adjuster, hereafter will act as special 
agent for the Southern of New Orleans, the Houston Fire and 
Marine and the Armenia, in the West. : 

Hugh L. Meek, who has acted as examiner for the Hartford in its 
Western department, will act as special agent for West Virginia. 

William R. Bierdeman, examiner for the Western department of 
the Germania, has been appointed special agent for Southern Illinois. 

The annual reunion of the field men of the Western department of 
the National of Hartford was held on Monday night last at the Chi- 
cago Athletic Club. President Nichols was present, together with 
thirty-five heads of departments and field men. 


BOSTON AND VICINITY. 


S. C. Avery of the Hartford Fire and H. M. Fenton of the Nor- 
wich Union, have been elected regular members of the Boston Board 
of Fire Underwriters, and Edward C. Brush and J. L. Collins have 
been elected to honorary membership. 





A bill has been introduced in the House, whereby the Massachu- 
setts Insurance Commissioner is requested to investigate and report 
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to the House concerning the advisability of a revision of the fire in- 
surance laws, particularly as to the “Massachusetts standard form of 
policy.” 

H. S. Wilson, formerly New England special agent of the Boylston, 
late Western manager of the Northern, has resigned the latter posi- 
tion to become general manager of the new Sovereign Fire, Canada. 


The State Insurance Company of Pennsylvania will enter Rhode 
Island and Connecticut in charge of the manager of the New Eng- 
land department of the company, H. J. Ide of Boston. 


H. H. Soule, Jr., has been elected president of the Boston Insur- 
ance Library Association. 

H. R. Tyler retires as an inspector for the New England Insurance 
Exchange to accept the special agency for New York State of the 
American Central. 


To arrive at a more equitable adjustment of losses that should be 
paid on lumber at points of manufacture, after the manufacturer has 
taken his log run out and produced from it different grades, thick- 
nesses, qualities and widths, according to the demand of the market, 
the Lumber Mutual Fire Insurance Company of Boston has adopted 
the following: 


“In the event of fire loss, the basis of adjustment shall be the net 
market value at which the lumber could be sold at the location on 
the date of the fire. 


“The liability of the company shall be limited to eighty per cent of 
the market value—per 1000 feet for each grade and kind of stock 
destroyed. 


“In the event of additional insurance, whether valid or not, this 
company’s liability shall be limited to its proportion of eighty per cent 
of the net value—at which the lumber could be sold at the location on 
the date of the fire.” 


This clause is intended to avoid the necessity of the manufacturer 
trying to do an almost impossible task in showing the actual net cost 
of each particular kind, grade and width of lumber he may have 
produced from his log run. 


NOTES FROM PHILADELPHIA. 


The agency of the National Lumber of Buffalo for Philadelphia 
and vicinity has been placed in the office of Harrold E. Gillingham. 


Clarence E. Porter has withdrawn from the agency firm of Porter 
& Birdsall and will hereafter devote his entire time to the interests 
of the American and the Spring Garden, of which he is president. J. 
T. Birdsall is continuing the business of the agency firm, representing 
the American of Philadelphia, Globe-Rutgers, Stuyvesant and Pacific 
of New York. He will shorty open an office at 433 Walnut street, 
and has engaged as counterman William Haverstick, at present placer 
for the Hare & Chase agency. 


The following changes were noted last week in the list of signers 
of the agreement of April, 1897: Messrs. Haughton & Muir succeed 
Wm. L. Bradway as agents of the Union of Philadelphia, and the 
firm of Prevost & Herring has been added as an independent line 
agent of the Franklin, also of this city. 


The following statistics were presented at the recent meeting of the 
Fire Insurance Patrol of Philadelphia for the year 1905: Fire losses, 
partly estimated, $1,658,988, of which $1,364,230 was covered by in- 
surance and $294,758 was uninsured. Out of the 3379 fires which 
occurred during the year 1905, there were but 35 which caused a loss 
in excess of $10,000, and the largest loss of the year was that which 
occurred in the warehouse of William Butler, the grocer, at 223 Arch 
street, near the close of the year and amounted to $67,000. 


At the annual meeting of the stockholders of the County Fire, Geo. 
F. Baker and Antoine Bournonville were added to the board of direc- 
tors. At auction on Wednesday of last week, 35 shares of the stock 
of the company were sold at 155, an advance of 12% points over the 
last previous sale. 

The luncheon given by Stone, Mathews & Co. at the rooms of the 
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Fire Insurance Society of Philadelphia on Morday, was a decided 
success, the place being crowded with insurance men between the 
hours of 11 a. m. and 3 p.m. The firm’s new quarters at 425 Walnut 
street were open for inspection and a busy day was put in entertaining 
visiting friends. 

The local agency of the Queen City Fire Insurance Company of 
South Dakota, formerly with the general agency of James F. Stone & 
Co., is now represented by Stone, Mathews & Co., and a brokerage of 
fifteen per cent instead of ten per cent is allowed. 


James F. Stone & Co., of 427 Walnut street, are general agents for 
the following companies for Eastern Pennsylvania (excepting Phila- 
delphia) : Indianapolis Fire, Svea Fire and Life, and Assurance Com- 
pany of America; also the suburban agency for the Philadelphia Un- 
derwriters. 

The Alliance of Philadelphia, which began business in 1905, after a 
particularly successful year, has declared a dividend of four per cent, 
payable to-day. 


It is understood that the agency of the Boston which John D. 
Boniface has, only covers a reinsurance contract with the Girard 
Fire and Marine. 

The Buffalo German has been elected to membership in the Phila- 
delphia Fire Underwriters Association. 


W. L. Bradway has been appointed second agent of the Anchor 
Fire of Cincinnati, Ohio, succeeding Howell, Phillips & Shearer. 


Theodore Batho, formerly counterman for the Curtin & Brockie 
agency, has gone with the agency of Shubert, Swan & Odiorne in the 
same capacity. 





THE MIDDLE STATES. 


—The Delaware of Dover has been admitted to New York State. 





—Resen Calvert of Wilkinsburg, Pa., a well-known insurance man, died 
recently. 


—E. E. Cole, formerly secretary of the National Union Fire of Pittsburg, has 
been elected president of that company. 


—Benjamin F. Walker, a veteran insurance adjuster of York City, Pa., died 
recently as the result of a fractured skull. 


—The Jefferson Fire of Philadelphia has been licensed by Superintendent 
Hendricks to do fire insurance business in New York State. 


—The following shares were recently sold at auction: Ten shares of Alliance 
Fire, at 20%, and seventy-four shares of Insurance Company of North America, 
at 28%. 


—The certificate of Superintendent Hendricks authorizing the Hamilton Fire 
of New York to increase its capital from $150,000 to $250,000 has been filed with 
the Secretary of State. 


—The Buffalo (N. Y.) fire department and the International Railway Com- 
pany have entered into an agreement whereby the latter will furnish flat cars 
at fifteen minutes’ notice for transporting engines to nearby towns when the 
city is called upon for assistance. 





THE WEST. 





—The National Mutual Fire of Omaha has been admitted to do business in 
Minnesota. 


—At the annual meeting of the Security Fire of Davenport, held last week, 
Assistant Secretary M. O. Hirsch was promoted to the secretaryship. 


—The Delaware of Dover has entered Illinois and appointed H. G. Buswell 
manager for Cook county. 


—A new fire company has been organized in North Dakota by ex-Governor 
Frank White, who is to be president. The company is named the National 
Fire and Marine, and has a capital stock of $100,000. 


—The Midland National Fire, St. Louis, has deposited in bank subject to the 
order of Superintendent Vandiver $100,000, which will be the capital stock of the 
company. H. C. Huiskamp is president, and J. W. Daugherty is secretary of 
the new company. These gentlemen are also officers of the American Guaranty 
Fund Mutual. 


—R. C. Hosmer, formerly Indiana special agent of the companies in the 
general agency of A. Loeb & Sons of Chicago, becomes assistant to State Agent 
Gorham of the American of Newark and the Security of New Haven in Indiana. 
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MISCELLANEOUS FIRE NEWS. 





The Special Agent’s and Adjuster’s Companion. 

Eminent underwriters have highly praised The Special Agent’s and 
Adjuster’s Companion as a work of much value to fire insurance field 
men, and one of which every special agent should possess a copy. Being 
desirous of largely increasing the sales of this work, we have decided to 
reduce the price from $1.50 per copy to $1 per copy, and it is consequently 
now offered at the latter price. 

An idea of the general character of this book may be gleaned from the 
following list of some of its chapter headings: Agents and Local Boards; 
Objections to a Valued-Policy Law; About Inspections; Hints of Defects 
in Certain Risks; Defects in Special Hazards; Woolen or Textile Mills; 
Extra Hazardous Risks; Acetylene Gas; Spontaneous Combustion; Light- 
ning Rods; Electrical Terms, etc.; Automatic Sprinklers; Schedule 
Rating; Dwelling Schedule; Adjustments; Waiver; Incendiarism; Re- 
building; Double Insurance; Subrogation; Depreciation; Approximating 
the Cost of Buildings; Cost of Various Classes of Materials; Estimating 
Profits; Short Rate Table; Weights and Measures. 

In addition to the foregoing, useful hints are given on many other 
points. 

This book is made up to fit the pocket, and is bound neatly and durably 
in black leather. 

Orders for single copies must be prepaid. Communications should be 
addressed to The Spectator Company, 135 William street, New York. 





VARIOUS ITEMS. 
—The Union Fire of Buffalo is about to enter Massachusetts. 
—S. J. Cross, secretary of the Allegheny Fire, has resigned, and is succeeded 
by C. G. Watt. 
—James Wyper, secretary of the Orient Insurance Company, has been chosen 
agency secretary at the Hartford office of the London and Lancashire. 


—The Western Reserve of Cleveland, Ohio, has made application for admission 
to New York State, and will probably be entered in the near future. 

—The Atlas and the Manchester announce their removal to the Atlas building, 
416-20 Sacramento street, San Francisco, where all the business of the companies 
will hereafter be transacted. 

—H. S. Wilson, 
London, has resigned as of February 1 
Sovereign Fire of Toronto, Canada. 

—John C. Whitner, Georgia general agent of the Palatine of London and 
general agent of the Sun of New Orleans for Georgia, North Carolina and South 
Carolina, died at Atlanta on Monday last. 


an examiner in the Western department of the Northern of 
to become general manager of the 
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The Adjuster’s Manual. 


This new and valuable book, by C. H. Harbaugh, M. D., a well known 
authority on the subject, aims to assist insurance companies, railroad 
and transportation companies, adjusters and agents in the adjustment 
of claims resulting from accident or sickness. The author has formu- 
lated and classified, under appropriate heads, all conditions that can be 
met in dealing with this class of business. This has never been done 
before, and the result will be useful and valuable to every individual 
engaged in the settlement of personal accident or health claims. Tech- 
nical terms have been absolutely eliminated in discussing medical sub- 
jects; the book, therefore, is easily comprehended by all. 

The Manual will be found of particular value to fraternal organizations 
having a benefit fund, since it places before them the result of many 
years of accident and health experience, and its use will save many thou- 
sands of dollars now expended annually in over-payments. 

The Manual is divided, for convenience, into three sections, the con- 
tents of which are here briefly described: 


SECTION I.—ACCIDENTS—AI]l accidents are 
manner: 

Information: Giving general information concerning the cause, how 
produced, etc., of different injuries to all parts of the body. 

Prominent Signs and Symptoms: All the signs and symptoms are 
briefly described. 

Total Disability: 


described in the following 


The length of time total disability usually lasts for 


different classes of risks and the degrees of severity of any specific in- 
jury are given fully. 
Partial Disability: 


The duration of partial disability following total, 


THE SPECTATOR 


[Thursday 


with reference to the occupation, etc., is described in all injuries. 

Adjustment: The approximate time that should be paid for claims, 
considering the class, occupation and severity of the injury. Liability 
cases are here considered, and the length of time that should be al- 
lowed for total and partial disability as a good settlement of the claim. 

Effects: The length of time required before the individual is insurable 
after the injury is fully recovered, also permanent effects, such as scars, 
loss of motion, etc., if any remain, etc. 

Under the above headings are described abrasions or scratches, con- 
tusions or bruises, incisions or cuts, lacerations or tears, burns and 
scalds, punctured wounds, sprains, dislocations, fractures, amputations, 
and miscellaneous injuries that occur to any part of the body, no cut, 
tear, fracture etc., in any situation being omitted. 

SECTION II.—DISEASES—Illnesses that cause disability are described 
under the following headings: 

Names: All the names by which each disease is known. 

Information: Causes of illness, ages when most common, season, 
cation and general information. 

Prominent Signs and Symptoms: All the prominent signs and symp- 
toms, with mode of onset and the duration of different stages, etc. 

House Confinement: Length of time the individual is ordinarily con- 
fined to the house under varying conditions caused by the disease, the 
season, complications, etc. 

Total Disability: Cives the approximate average duration of total dis- 


lo- 


‘ability from beginning of illness to the time the individual is ready to 


return to work, considering the — severity of the disease, com- 
plications, condition of weather, etc 

Partial Indemnity for Total Disability: When this is allowed by the 
policy in addition to house confinement, the usual time is stated, con- 
sidering the points as given under total disability. 

Adjustment: The amount of time that should be allowed, when the 
settlement should be attempted, when a medical examination is neces- 
sary, and other important points. 

Effects: The time that must elapse after each disease before a policy 
of any kind would be considered by an insurance company. 

SECTION III.—This section takes up the different mineral and vegetable 
poisons that are taken intentionally or by mistake, giving a brief de- 
scription of each drug, and considering the prominent signs and symp- 
toms following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and partial 
indemnity for total disability, ,With advice on adjustment, and effects 
on the insurability of the individual after recovery is complete. 


The book comprises over three hundred pages, is copiously indexed, 
and is of such shape as to be conveniently carried in the pocket. Price, 
in flexible leather binding, $2. Address all orders for this work to The 
Spectator Company, sole selling agents, 185 William street, New York. 





Mutual Liability Insurance for Coal Operators. 


The Illinois Coal Operators Mutual Employers Liability Insurance 
Company of Chicago proposes to issue six forms of insurance, three 
“regular’’ and three ‘“‘special,’’ as follows: 

Form A, with limits of $5000 and $10,000, at 70 cents; Form B, with 
limits of $2500 and $10,000, at 60 cents; Form C, with limits of $1500 and 
$10,000, at 50 cents. The ‘‘special’’ forms insure miners working by the 
ton when going to and from their work, and not when at work, nor from 
injuries received at their working places. These are written at fifty per 
cent of the foregoing rates, and are more especially adapted to long wall 
mines. 

The company operates under a general act of the Illinois Legislature, 
and the by-laws are an elaboration and modification of those of the Coal 
Operators Mutual Fire Insurance Company of Illinois. 





Alliance Against Accident Fraud. 


Between forty and fifty representatives of as many steam railroads, 
traction companies, accident insurance companies and large employers 
of labor gathered at the first annual meeting of the Alliance Against 
Accident Fraud, which was held in New York at the Hotel Astor last 
week. 

Russell A. Sears of the Boston Elevated Railway Company was elected 
president, succeeding Robert B. Armstrong, who declined a re-election. 
James R. Pratt, of the United Railways Electric Company of Baltimore, 
was elected first vice-president, and Chauncey S. S. Miller, of the Cas- 
ualty Company of America, secretary and treasurer. The board of direc- 
tors consists of the president (ex-officio), and T. C. Paulding of the New 
York Central Railroad, Edson S. Lott of the United States Casualty, W. C. 
Wilson of the Lackawanna Railroad, James R. Pratt of the Baltimore 
Electric Railways and Robert B. Armstrong of the Casualty of America. 

Copies. of bills introduced in several State legislatures through the 
efforts of the Alliance were presented and a committee appointed to draft 
a bill for introduction at this session of the United States Congress. 
Canada was represented and proxies were received from Great Britain, 
indicating that this movement is about to become international in char- 
acter. A banquet will be given in this city on the third Wednesday in 
April. 
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Liability Companies and Hospitals. 


Mayor Fitzgerald of Boston has a plan whereby he expects to save the 
city $50,000 a year. The great scheme is set forth in the following letter 
to the trustees of the City Hospital: 


It has been called to my attention that the City Hospital at the present 
time, and in the past, has not received remuneration from liability insur- 
ance companies for aid rendered at the hospital to holders of policies in 
these companies. 

It has been further laid before me that these same companies contract 
to pay for medical services, and that private physicians are paid for 
services rendered to any policyholder. 

It is estimated that the city would derive an increased revenue of 
$50,000 annually were the liability insurance companies to make payment 
to the city for all services rendered policyholders. 

I desire to be informed, etc. 


His honor desires to know all about it, whether the above is true, and 
if it is he proposes to charge the companies for “‘services rendered’’ here- 
after, so he says. 





—The Continental Casualty has entered Great Britain. 


—The Metropolitan Surety expects to open its burglary department in 
Chicago about February 1. 

—At the annual meeting of the Attna Indemnity, the office of third 
vice-president was created, and Stanley Gifford selected to fill the posi- 
tion. The capital stock was increased to $500,000 and a considerable addi- 
tion made to the surplus. 


—Announcement has been made of the organization of the Red Line 
Relief Association by employees of the Indianapolis and Cincinnati Trac- 
tion Company, to provide a disability and mortuary fund by a weekly 
payment. Daniel Ward is president. 

—The Philadelphia Casualty, following its custom of establishing 
branch offices with salaried managers, has discontinued its general 
agency at Chicago with Henry W. Overman & Co., and will hereafter 
transact its business at that point through Wm. C. Suhr, branch man- 
ager. Mr. Stephenson and Mr. Parsons, formerly with the old firm, con- 
tinue with Mr. Suhr. 





Surety Notes. 

—C. C. Jenkins has been elected assistant secretary of the Empire 
State Surety. 3 

—The Keystone Bonding Company of Philadelphia expects to be ready 
for business by April 1. It will have a capital cf $500,000 and a surplus 
of $250,000, and will limit its business to surety bonds. Paul V. Connolly, 
for over three years resident vice-president of the American Bonding 
of Baltimore, will be the underwriter and general manager. The new 
company will locate in the financial district, and at the start will confine 
its business to Pennsylvania. It will be represented in every county of 
the State. 


GENTS 





COM 


The New York Life Insurance Company. 

It is doubtful if any more remarkable statement will ever be put 
forth by a life insurance company than that showing the business and 
standing of the New York Life Insurance Company for the year 
1905. For the greater part of the year the company, in common with 
others, was under the searchlight of public opinion, and every point 
that could be used against it was taken advantage of, some persons 
even going so far as to state that the agency force was unable to write 
any business. Now that the statement is out, it is seen that the new 
business writings were but Io per cent below those of the preceding 
year, when they were the largest in the company’s long history. This 
achievement is a wonderful tribute to the ability of the magnificent 
agency force, which has been built up in the past fourteen years, as 
well as to the management, which has been able to inspire it with 
enthusiasm when it seemed as though every man’s hand was against it. 

The average daily production of the agency force of the New York 
Life in new business alone last year was 525 policies for $988,803, the 
total paid-for business of the year being 157,540 policies for $296,640,- 
854. There were 2802 policies for $6,223,500 revived during the year. 
while additions to existing policies of $12,036,315 brought the total new 
business showing, on the paid-for basis, to 160,432 policies for $314,- 
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900,669. It was a natural expectation that, at a time of such bitter 
criticism of life insurance, the increase in insurance in force should 
be materially affected, but even on this point the New York Life has 
agreeably disappointed expectations, for it managed to increase its 
outstanding insurance by 76,557 policies for $132,984,578, and now has 
insurance on its books for the vast amount of $2,061,593,886, divided 
among 1,001,269 policies. Only sixteen of the life companies of the 
United States transacting ordinary business have a larger amount of 
insurance on their books than is represented by the increase made by 
the New York Life in a single year. 

The financial side of the statement shows progress of equally en- 
during character. The premium income averaged $279,375 for every 
working day of the year, the total amount received being $83,812,518, 
while interest and other receipts of $18,818,346 brought the total in- 
come up to $102,630,864, or very nearly two million dollars per week. 
Policyholders and their beneficiaries were paid in 1905 the sum of 
$40,262,040, and there was added to the net ledger assets for their 
future protection $43,304,150, so that the average daily benefits to 
policyholders were in excess of $278,550. A better idea of the trans- 
actions of the company may be obtained by a study of the following 


summary : 
ITEMS AS OF DECEMBER 831, 1905. 


RGAE Gee la cnc cc cad dc kcecnwadeesdacndaasdesadeedacuaacevacan $83,812,518 
BE Io was ca ksc ch daccdace sacqecdeccstuseanccesaqussequceeuans 18,818,346 
"Testa SG SO I IN oo wins da pa kc ci ascdcnnccasucdacatacscacaes 102,630,864 
Ate We CC CII ie oa pd cu ckcnsadeccdcsacndecduncdvcesdsadeadaseseasa 20,822,968 
ee SCs Sa * MIN oi going cde Kowa hanccdccnnacaccenauceexe 4,971,214 
PSI i ONE goo ons 0 nbs no da wasnnedceducuadecuowcauuecanesauces 1,806,375 
WGN TOG SRTORINOT, CINE do iin. oc once cccenncnaccecquncnccassccaaecavesaa 7,514,499 
rail Bie GACT Ah ION kos oc co cccccccecccdacncaccxcesagenaeus 5,147,984 
“Festal sie I Oe IIa 55 oon is in x oh cc aceccacccandaceuccaces 40,262,040 
eta Grea wo dcda kos did oc stale tence odensivaeecesenknsiaaesenacsar 59,326,713 
Excess of income over GigitiTeCinemts. ..«. 2. ccccccccccsccccccccccesceses 43 304,150 


EP COLT CET PCE OER ETE CCORUTT PC EPCCPE CO PET TUTE TT EE 435,820,360 
Reserve value of policies and annuities (policies known as the com- 

pany’s 3 per cent policies, and all policies issued since 1900 being 

valued as per American Table of Mortality, with 3 per cent in- 

terest, and all others as per the Combined Table with 4 per cent 


interest), as per certificate of New York Insurance Department... 375,082,390 
Camigtel HAAG os n.cadscaxcdeccncsceqhorksacnsnkedededdusacsdananssdtaates 7,902,343 
Additional reserves on policies which the company values on a higher 

basis than that used by the New York Insurance Department..... 7,208,412 
Reserve to provide dividends payable to policyholders in 1905 and 

StU SAONE a on coca cacicsacasaaacessdedcudddedectcadcadsanscdcodan 36,078,163 
Reserves for all other contingencies. ..........ccccccccccccccccccccescece 9,549,052 
Total funds over and above liabilities, as per State laws............... 52,835,627 
Actual new business of 1905 paid for, 157,540 policies for................ 308,677,169 
Old insurance revived in 1905, 2896 policies for...............seeeeeeees 6,223,500 


Total outstanding business January 1, 1906 (paid for), 1,001,269 polli- 
CMG GB cw ccnsevedancdenadacscusdudencsecncaaueceqacedddaaangancaaasaass 2,061,593,886 


The statement of assets included above represents admitted items 
solely, and at cost value. The company possesses bonds to the amount 
of $317,996,895 cost value, which, by market values, show an excess 
over cost of $5,448,472, the latter amount not being carried among the 
admitted assets. The gains made during the year may be summarized 


as follows: 
INCREASE IN 1905. 


Tiss OCGAREUE “TROND Ka Sac cin deen cua dendedes ccctqaddeudaswascuaacqaeuuans $3,255,940 
Vee CONEe MII fo dag idncnngcccccacdncesdenensadsbscedesasddtaxdaduccaanan 2,483,652 
Thee SGA SID ag ok oo nwa cos ten dekaconpkcadesencncedeceoucadeexencadueuita 5,739,592 
Teh lead CRAM RII oo woo cn cc dence conccasdaceacaccantadeasdacdeaesnacula 1,088,723 
In excess of income over disbursements...............ccceeeceecceceees 6,244,607 


sy cae CNR aso sac ns ca cencaesndseasskcaunencesseasssescuncqadend 45,160,100 


In policy and other reserves as per State laws...........eeeeeeeeeeeeees 39,852,613 
In funds over and above liabilities, as per State laws...........-.see00e 5,307,487 
In paid-for insurance in force, 76,557 policies, for..............++.eeeeee 132,984,578 


The tremendous growth of the New York Life in recent years has 
been matter for wonder the world over. In fourteen years its assets 
have increased three and one-half times, as have also its income and 
payments to policyholders, while its insurance in force has nearly 
quadrupled, and its protection is now shared in by nearly six times the 
number of policyholders as at the close of 1891. About the middle of 
1899, when the company was fifty-four years old, it reached the billion- 
dollar mark in insurance in force, and six years later had accumulated 
another billion. Fifty-four years to secure the first billion, and but 
six for the second indicates unmistakably the vigor of the manage- 
ment capable of producing such results. As interesting in this con- 
nection, we present a showing of the growth of the company in the 
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past seven years, during which time it has passed from the one billion 
to the two-billion dollar class. 
SEVEN YEARS’ GROWTH. 


December 31, December 31, Growth in 

1898. 1906. Seven Years. 
0 OOP ES FT $215 ,944,811 $435,820,360 $219,875 ,549 
PE Snscndnararesnuesacscranones 45,431,917 102,630,864 57,198,947 
Dividends to policyholders....... 2,759,432 5,147,984 2,388,552 
Payments to policyholders........ 21,519,866 40,262,040 18,742,174 
Paid-for policies in force.......... 378,934 1,001,269 627,335 
Paid-for insurance in force........ 944,021,120 2,061,593,886 1,117,572,766 


In seven years the company has more than doubled in size, a record 
which any organization might well be proud of, but which is especially 
noteworthy in the case of this company from its original figures being 
so large. With such a record as this behind them the agents of the 
company can present their claims for patronage with undiminished 
confidence, and still further extend the benefits of the greatest system 
of organized beneficence the world has ever seen. As a proper close 
to the review of the past year, there is presented herewith a summary 
of the work accomplished in the sixty-one years of the company’s 
existence, in the collection, distribution and preservation of a vast 


trust fund. 
RESUME, 1845-1905, INCLUSIVE. 


I nc ckcnccienebsdessdeeee es seoass pb absaawesdeesepeadeean $941,326,464 
GE IR, WEE iis hacen gach ecebeensskensweswcaweaeennend season geens 217,300,509 
NN 555s pencinncorarauicnseicduehonsress ShweeeWenceebheseveeeapen 1,158,€26,975 
Wet A TCT NIS no ins cc ccta ces ceeees se ccosistinnsacanecesssecesseoes 495,277,494 
UII og sodas ncikcinnccieedewsssscurerctawnscpatnesone Nei aes sinaice 227,529,121 
IRON 55555 5c dacwas sa eenevenauneaapeanwabseiausrauaans yess 722,806,615 
Income over disbursements, being assets on hand January 1, 1906..... 435,820,360 





The Mutual Benefit Life Insurance Company. 

During the year 1905 the old Mutual Benefit Life Insurance Company of 
Newark, N. J., wrote more new business and added more to the amount 
in force than in any previous year of its history. This is scarcely sur- 
prising to those who are familiar with the sterling quality of its man- 
agement and the excellence of its results to policyholders, for the com- 
pany has always been run strictly in the interests of its members, and 
is a mutual institution in the strictest sense of the word. After a year 
of such strenuous times in life insurance circles, this statement, the 
sixty-first annual, is more than a surprise, even although it was evident 
throughout the year that the agents of the company were keeping ex- 
tremely busy. The following splendid increases were recorded: In pre- 
mium receipts, $1,131,187; total receipts, $1,402,499; amount paid policy- 
holders, $445,242; assets, market values, $5,889,350; surplus, $333,245; new 
business, $6,561,445, and in insurance in force, $28,747,008. The company 
now has assets, based on market values, of $99,127,140, and a surplus of 
$7,652,808. It received in premiums last year $14,834,018; total income, 
$19,250,265; paid policyholders, $10,300,023; laid by from its income, $5,- 
821,200; wrote new business of $61,363,148, and has in force 168,643 poli- 
cies for $392,548,092. Policyholders in this company may be sure that 
their interests are thoroughly protected, and the present management, 
headed by President Frederick Frelinghuysen, will spare no effort to keep 
the company in the lines which have been so eminently successful in the 
past. 





Connecticut Mutual Life Insurance Company. 


The sixtieth annual statement of the Connecticut Mutual Life Insur- 
ance Company of Hartford and the first under the presidency of John 
M. Taylor, shows that this staunch institution is continuing in the lines 
so consistently followed for many years. The troubles of last year did 
not affect this company, but on the other hand served to attract public 
attention more closely to its merits. As a result it is able to show in- 
creases in all important items, including cash income, assets, surplus, 
insurance written and insurance in force. Its assets now amount to 
$66,038,929, a gain of more than $800,000 for the year, while, after pro- 
viding for all liabilities, there is a surplus on policyholders account of 
$4,897,647. The new business written last year was well in excess of the 
amount secured in recent years and there was added to the insurance in 
force about $3,000,000, bringing the total on the paid-for basis up to 
$169,412,783 divided among 71,307 policies. An interesting feature of the 
statement is the summation of receipts and payments since organiza- 
tion. In the sixty years of the company’s existence it has received from 
policyholders $238,241,229, and paid back to them $240,758,253, or $2,497,- 
923 more than it received, besides which it holds for the protection of 
existing contracts $66,038,929, making the total benefits to policyholders 
in excess of the amount paid by them, $68,535,952. 
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London Guarantee and Accident Company. 

There are a number of interesting points in connection with the annual 
statement of the United States branch of the London Guarantee and Ac- 
cident Company for the year 1905, but perhaps the most important is the 
evidence it bears of steady conservative growth. Under the efficient man- 
agement of Captain A. W. Masters, attention is not directed so much to 
mere volume as to the more important qualifications of security and 
safety, and an examination of the statement will show that these points 
have been carefully attended to. During 1905 the branch received in 
premiums the sum of $1,293,210, a gain of $139,445 over the preceding 
year, while it paid for losses $554,031, and after providing for all ex- 
penses had an excess of income over expenditures of $226,211. The assets 
were increased by $253,262, and now amount to $1,900,121, over $1,500,000 
of which is invested in high-class securities. In order to provide abso- 
lute protection to those holding its contracts and to enhance the strength 
of the company, large additions were made to the reserves. Its claim 
reserve now amounts to $709,815 to cover all outstanding claims, and 
there is also an item of $74,374 additional liability reserve to comply 
with the Illinois law, and a further sum of $98,210 to meet the require- 
ments of the New York and Massachusetts laws relative to claims, so 
that the total claim reserve is $882,399. The reinsurance reserve is $495,- 
274, having been increased by $38,628 during the year. After making 


these strong reserves and providing for all other liabilities, the company 
is able to show a surplus on policyholders account of $459,810. The 
deposit capital of the London is now $250,000, the sum of $50,000 being 
added to it last year, and is in the hands of the New York Insurance 
Department. On the first of January, 1893, the company entered the 
United States for business with a deposit of $200,000, and since that time 
its assets have been increased by the sum of $1,700,120. The total amount 
now on deposit with the New York Insurance Department and the United 
States trustees of the company is $1,657,872. It is a source of much 
gratification to the manager to be able to show decreased loss and ex- 
pense ratios for the year. Thus, the loss ratio in 1905 was but 42.84 per 
cent, as compared with 49.33 per cent in 1904, while the expense ratio 
decreased from 40.77 per cent to 39.45 per cent. These figures speak well 
for the underwriting ability displayed in the handling of the company, 
and also its endeavors to conduct its business on a conservative basis. 





The Metropolitan Plate Giass and Casualty Company. 

Experience has demonstrated that in the upbuilding of an insurance 
company of any sort, it is the part of wisdom to proceed on conservative 
lines. It was in this way that the Metropolitan Plate Glass and Casualty 
Company achieved its success in its original line of plate glass insur- 
ance, and when a couple of years ago it inaugurated a personal acci- 
dent and health branch the same methods were adopted. That they 
have been unusually successful is shown by the fact that in the second 
year of this branch, it is able to report written premiums of $79,000, with 
premiums in force of $60,000, a record which few companies have been 
able to equal. The statement of the company for the year 1905 indicates 
prosperity all round, for in addition to the increase in the accident 
branch, there was a satisfactory increase in the plate glass department. 
The income from plate glass premiums was $421,787; from accident pre- 
miums, $58,864, and the total income from all sources was $499,901. After 
providing for all losses and expenses, and paying a dividend of $20,000 on 
its capital stock, the company was able to show increased assets of 
$27,132, while its reserves were increased in the sum of $36,341, bring- 
ing them up to $245,670. These increases were made entirely from under- 
writing sources. The assets are now $677,309, and the surplus on policy- 
holders account, $390,806. President E. H. Winslow is well satisfied with 
the work of the year, and looks with confidence to further progress in 
both departments during 1906. 





Great Eastern Casualty and Indemnity Company. 

Another satisfactory year was experienced by the Great Eastern Cas- 
ualty and Indemnity Company of New York last year, and President 
Louis H. Fibel has the gratification of putting forth an annual state- 
ment which bears testimony to the increased strength and business of 
the company. The company now has in its possession assets amounting 
to $348,238, of which amount $275,838 is invested in high grade securi- 
ties, and $47,862 represents cash in bank. As compared with last year’s 
statement the assets show a gain of $48,166, or more than sixteen per 
cent. The liabilities include reserves of $102,477, and there is a surplus 
on policyholders account of $242,449, the gain for the year being $37,780. 
It is apparent from the foregoing figures that the company experienced a 
favorable business year, the number of applications received by it being 
largely in excess of the preceding twelve months as is shown by the fact 
that the increase in premium income was over $96,000, and the work thus 














January 25, 1906] 


far this year is equally favorable. The Great Eastern confines its ef- 
forts to accident and health policies, in which lines it offers the most 
liberal and modern of contracts, and by careful, conservative manage- 
ment, is steadily adding to its financial strength, thereby assuring its 
patrons of the solidity back of its contracts. 





The Philadelphia Casualty Company. 

In presenting the annual statement of the Philadelphia Casualty Com- 
pany to its patrons this year, the managers have secured their confidence 
in advance by having it thoroughly verified by the officials of the Penn- 
sylvania Insurance Department. During the year 1905 the company made 
progress at a rate which is highly satisfactory when the necessity of 
conservative growth is considered. It now possesses assets amounting to 
$814,486, against which there are aggregate liabilities of $377,994, leaving 
a surplus on policyholders account of $436,492, including the capital stock 
of $300,600. The liabilities include an unearned premium reserve of 
$256,387; special liability reserve for losses, $31,712; reserve for credit 
policies, $29,639, and a contingent reserve of $33,383. These figures show 
that the company is making ample provision for all possible contingen- 
cies. The premium income of the Philadelphia Casualty last year was 
$474,579, and it paid for losses $186,405. During the six years in which 
the company has been working it has built up a good reputation among its 
policyholders, and its executive officers endeavor steadily to maintain it. 
The management of the company is in the hands of George W. Royd- 
house, president; John M. Boggs, vice-president and agency manager, 
and Dr. R. S. Keelor, secretary. 





The Germania Fire Insurance Company of New York. 

The Germania Fire Insurance Company of New York has long been 
distinguished among the fire insurance companies of this country as 
one of the most uniformly profitable institutions of its kind, and its 
reputation in this respect is strengthened by its record during the past 
year. Notwithstanding the payment of liberal dividends, the under- 
writing results were so favorable that $250,435 (twenty-five per cent on 
its $1,000,000 of capital) were added to the company’s net surplus, mak- 
ing the latter $2,889,661 as of January 1, 1906, and indicating a book value 
for the stock of 388.97 per cent. The gain in resources was $483,086, in- 
creasing the assets to $6,835,786. Premium writings amounted to $2,- 
568,528 in 1905 ($154,251 more than in 1904), and the unearned premium 
fund, $2,784,340, is now $260,121 larger than a year ago. The company’s 
loss ratio was just ten per cent (of premiums) less last year than in 
1904; and losses and expenses combined in 1905 only amounted to 81.5 
per cent of premiums. In this connection attention may be directed to 
the fact that the company’s combined losses and expenses for the last 
ten years, only equaled 84.8 per cent of the premiums of that period. 
Consistently conservative in its methods, yet alert and progressive, the 
Germania Fire has come to be regarded as one of the safest and strongest 
fire insurance corporations of this country; and it is one which any agent 
may be glad to represent. The officers of this highly respected com- 
pany, who have directed its affairs so faithfully and well, are as follows: 
President, Hugo Schumann; vice-presidents, F. von Bernuth and George 
B. Edwards; secretaries, Charles Ruykhaver and Gustav Kehr. 





The Glens Falls Insurance Company. 

The fifty-sixth annual statement of the Glens Falls Insurance Company 
of Glens Falls, N. Y., amply sustains the past reputation of that highly 
progressive, yet conservative corporation. With a capital of but $200,000, 
its cash assets on December 31, 1905, amounted to $4,515,081, and its net 
surplus over all liabilities, $2,594,065, denoting a book value for the stock 
of 1,397.03 per cent. The unearned premium fund now aggregates $1,508,- 
302. Some of the net gains made in 1905 were as follows: In assets, 
$338,985; in net surplus, $100,882, and in reinsurance reserve fund, $106,- 
419. The officers of the staunch ‘‘Old and Tried’’ are: President, J. L. 
Cunningham; vice-president, S. Brown; secretary, R. A. Little; assistant 
secretary, E. W. West; treasurer, C. J. De Long; general agent, G. B. 
Greenslet. 





The Eagle Fire Company of New York. 

The one hundredth annual statement of the Eagle Fire Company of 
New York exhibits clearly the effect of a vigorous management, and 
shows that it has indeed renewed its youth. In the past year the com- 
pany has been thoroughly established in the most important centers of 
the United States, from which it is receiving a steadily increasing volume 
of first-class business. The figures entering into the annual statement 
bear witness to the fact that the company’s growth is of the substantial 
kind, not only as relates to the amount of business, but as to financial 
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strength. During the year 1905 there was added to the assets of the Eagle 
the sum of $449,665, bringing the total assets up to $1,031,480. The liabili- 
ties to be charged against that amount include a reserve for unearned 
premiums of $281,829; reserve for losses, $41,752, and for other items, 
$31,826, leaving a surplus on policyholders account (including the capital 
stock of $300,000) of 676,072. This item is $98,164 greater than the corre- 
sponding item of a year ago. The business of the year is represented by 
the net premiums written of $499,617, and the character of the manage- 
ment as concerns economy and careful underwriting is shown by the ex- 
penses of $196,730 and losses incurred of $95,111, indicating the low ratios 
of 39.4 and 19.0 per cent respectively. The company has for its president, 
Theodore H. Price; Melville E. Ingalls, Jr., is vice-president; Wm. G. 
Whilden, secretary and managing underwriter; S. S. Walstrum, assistant 
secretary, and Charles R. Watson, superintendent of agencies, the latter 
being a recent appointment. Mr. Whilden is well known as a capable 
underwriter, and under his guidance it is to be expected that the old 
Eagle will steadily improve in strength and business prosperity. 





The Teutonia Insurance Company of New Orleans. 

An excellent financial statement, as of December 31, 1905, is presented 
to the public by the Teutonia of New Orleans, one of the strongest and 
most reputable companies in the South. Its assets, which have exhibited 
a steady growth for many years, increased in 1905 from $807,773 to $900,- 
625. During the same period, the increase in the company’s business 
necessitated an addition of $23,705 to its reinsurance reserve fund; that 
item now standing at $423,729. The Teutonia’s net surplus shows an in- 
crease of $50,618, or 58.8 per cent, over that of December 31, 1904, and 
amounts to $136,624; thus presenting a surplus as to policyholders of 
$386,624. The officers of this staunch old institution are: President, 
Albert P. Noll; vice-president, Samuel Hyman; secretary, Frank Lang- 
behn. L. H. Vail of Poughkeepsie, N. Y., is general agent for the Teu- 
tonia’s Northern department, and George C. Howe is its New York city 
agent. 





The Granite State Fire Insurance Company. 

The twentieth annual statement of the Granite State Fire of Ports- 
mouth, N. H., shows gratifying gains in 1905. Net premiums increased 
$55,776, necessitating the addition of $23,448 to the reinsurance reserve; 
assets were augmented by the sum of $93,309, and the net surplus by 
$72,665. The Granite State now possesses $779,308 of resources, nearly 
all invested in gilt-edge State, county, municipal and railroad bonds and 
stocks. Its reserve for reinsurance amounts to $338,244, and its net sur- 
plus to $200,396. As the capital is $200,000, the surplus as to policyholders 


is $400,396. The officers of the Granite State, who are entitled to con- 
gratulation upon the outcome of its 1905 operations, are: President, 
Calvin Page; vice-president, J. Albert Walker; secretary, Alfred F. 


Howard; assistant secretary, John W. Emery. 





Springfield Fire and Marine Insurance Company. 

A continuation of the progress which has marked the Springfield Fire 
and Marine of Springfield, Mass., since its inception in 1849, is promi- 
nently shown in its statement for the year ending December 31, 1905. 
The increases made in the past year are given as follows: 


Increase. 
Total SABC ... cee sccccccsecccccceucse $7,156,532 $709,633 
Reinsurance reserve ..........eseseee 2,907,227 276,625 
INGE GE aoa ro cacede cancuadendes aus 2,024,000 449,014 


The above was after charging off $100,000 on its new office building 
and furnishings. Premiums written amounted to $3,788,136, an increase 
of $287,530 over that of 1904. The loss ratio was 45.4 per cent. 

The capital stock of the Springfield Fire and Marine is $2,000,000, so 
that its surplus on policyholders account exceeds $4,000,000. Great credit 
is due the official staff for this highly successful showing. The officers 
are: President, A. W. Damon; vice-president, Charles E. Galacar; secre- 
tary, W. J. Mackay; treasurer, F. H. Williams. 





Too Late for Classification. 

—The National Union Fire of Pittsburg has elected the following-named offi- 
cers: E. E. Cole, president; A. W. Mellon, vice-president; H. C. Hughman, 
treasurer; B. D. Cole, assistant treasurer, and J. F. Magee, assistant secretary. 

—A. L. Watson has filed a bill in the District Court at Des Moines, asking 
for a receiver for the National Life of U. S. A., of Chicago. The company 
has $1,700,000 on deposit with the State Auditor of Iowa. Mr. Watson alleges 
that promises made in connection with certain gold bonds were not fulfilled. 

—Justice Kellogg, of the Supreme Court of New York, has overruled the de- 
murrer interposed by James H. Hyde to the complaint in the action brought 
by Mary S. Young against the Equitable Life, Mr. Hyde and others. Mrs. 
Young sought to compel a distribution of the surplus of the society, of which 
she declares she is a stockholder and a policyholder. Justice Kellogg over- 
ruled all the objections raised by Mr. Hyde’s counsel. 
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Higency Wants. 
REBA TING 


is now absolutely prohibited by several leading Life Com- 
panies and also by an association representing practically all 
the agents in New York City. This makes New York the 
best field for the solicitor. 

If you can produce $100,000 per annum for one of the 
companies above referred to, and can collect one hundred 
cents on the dollar in every instance, address 

‘‘OPPORTUNITY,”’ 


P. O. Box 616, New York. 
WANTED. 


A life insurance man of experience to work under general 
agency in Central Kansas. Commission and salary. Write, 
stating references and experience, 


Cc. C. WYANDT, 


Abilene, Kansas. 














ARYLAND INSURANCE AGENCY COMPANY 
OF THE CiTy OF BALTIMORE 
Chartered in 1904 by the Legislature of Maryland. 


Correspondence invited with different Companies and agents for 
the South. 


CHAS. T. LEVINESS, Jr., President. 





RELIABLE AGENTS WANTED. 


Are you writing more business than last year? Penn Mutual agents are. 

New business of the Penn Mutual Life in their North Pacific Agency, 
embracing Oregon, Washington and Idaho, shows 50 per cent. increase over 
last year. Good Territory for Good Men. 


SHERMAN & HARMON, General Agents, Portland, Oregon. 








AGENTS WANTED EVERYWHERE 


We have a new and attractive proposition to offer 
agents, affording exceptional opportunities for profitable 
returns. 

Write at once for particulars. 


UNITED UNDERWRITERS COMPANY 
No. 261 Broadway, New York City 








Illinois Surety Company 


OF CHICAGO, ILL. 
ISAAC L. ELLWOOD, President ALBERT J. HOPKINS, Vice-President. 
New York Office: 513 Hanover National Bank Bldg. 


FRED M. BLOUNT, Treasurer. W. HERBERT STEWART, Secretary 


HCPKINS, PEFFERS & HOPKINS. EDWIN M. McKINNEY, 
General Counsel. General Manager. 


D. EDWARD MONROE, Supt. of Agencies. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wisconsin, Ohio, Nebraska, Iowa, Missouri 
and Kentucky. Its bonds insure. Its rates and service are satisfactory, 


Correspondence and Applications Solicited. 








THE 


Rmployer’s Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company in the World. 


Safe and Reliable Insurance at Conservative Rates. 


Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable 


Combination General Accident policies giving double benefits in case of railroad 
accidents. Also insures Owners of buildings for a nominal Premium 
against Clairhs and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 


SAMUEL APPLETON, - -_ Boston, Mass. 


MANAGER FOR THE UNITED STATES. 


EDMUND DWIGHT, Resident Mgr. for N: Y. State, 76 William St., New York 


The Mutual Benefit 


LIFE INSURANCE CO. 





NEWARK, N. J. 

FREDERICK FRELINGHUYSEN, - President. 
ASSETS (Market Values), January 1, 1905............. $93, 237,790.27 
ee PIS ook bins dss SR bins me Sa ded Seine eslsis Oesee 85,918,227.30 
Py MD ics err as cieiera Wate iercio Cicd inl aioli Mees 7,319,562.97 

MUTUAL BENEFIT POLICIES 


CONTAIN 


SPECIAL and PECULIAR ADVANTAGES 


WHICH ARE NOT COMBINED IN THE 


POLICIES OF ANY OTHER COMPANY. 





Your fall campaign will be a profitable one 
if made in the interests of the WESTERN & 
SOUTHERN LIFE of Cincinnati. The man of 
industry and integrity, who has confidence in his 
own ability finds an agency with this company a 


stepping stone of progress and profit. 


Home Office, 


Fourth and Broadway, Cincinnati. 


FRANK CALDWELL, 
Pres’t. 


W. J. WILLIAMS, 
Sec’y. 
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Prominent Hgents and Brokers. 


Prominent gents and Brokers at Chicago. 














H. N. PINKHAM ARTHUR KLEVE 


states KLEVE & CO. 
61 and 68 William Street, NEW YORK. 


Licensed by N. Y. Insurance Dept. to place surplus lines. 





TORED P. THOMAS & CO. GENERAL INSURANCE. 
PARK BUILDING, = CLEVELAND, OHIO. 

We solicit Insurance from non-resident agents and brokers. Rep- 
resenting Fire Association, Union Assurance Society, Security of 
Connecticut, Camden, Globe and Rutgers, Newark, Nassau, Mich- 
igan Fire and Marine, Ohio State Agents, Maryland Casualty Co. 
and Empire State Surety Co. 


| * depetgaae & VAN DEINSE, 
Indianapolis, Ind. 





Represent the Firemen & Mechanics’ Insurance Company of 
Medison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 


Ro R. TUTTLE, EASTERN MANAGER, 
SYRACUSE, NEW YORK. 
Dubuque Fire and Marine Insurance Co. of Dubuque, Iowa. 
Capital, $200,000. Surplus to Policyholders, $430,000. 
AGENTS WANTED 








HERBERT Buxton, Pres. and Mgr. L. Austin Jounson, Sec. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 6; Witttam Street, New Yor. 
Correspondence Solicited 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers, 
943-4-5-6-7-8 Century Bullding, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
Ger.eral Agents, Western Dept., Star Fire Ins. Co. of Louisvijie. 
REPRESENTING: 


Norwich Union, Hamburg-Bremen, Newark, Indemnity, Springfield, Frankfort, New York Plate 
Glass, U. S. Fidelity and Guaranty Co., Casualty Co. of America, (steam boiler dept.) 





Correspondence Solicited 





W. C, BENNETT. ESTABLISHED 1869, J. Burns ALt-En. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention 
given to Surplus lines. 





St.Louis - 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS 


Long Distance ’phones, We solicit insurance on St. Louis Properties from 

agents in other cities. Sole —_ Commonwealth, North River, Conti- 
nental, Prussian National, Spring Garden, St. Paul, Commerce, Niagara, Williamsburgh 
City, National Union, Mercantile, Union, Phil., Phila. Und., Camden, Eagle, Pacific, 
Jefferson, Nassau, Eastern, Stuyvesant. 


_— BROTHERS, 


SURPLUS LINES 
1925-27 Pennsylvania Ave., 
Washington, D. C. 
CORRESPONDENCE SOLICITED. 


J. VAN DEINSE & CO. 

° Indianapolis, Ind. 

Strictly Surplus Lines promptly covered in the MADISON IN- 
SURANCE CO., of Madison, Indiana. Capital (full paid) $100,000. 
Net Surplus, $60,276. Warranty Company required. 

Correspondetce solicited. 








E ROODE, FAULKNER & ETTELSON, 
GENERAL INSURANCE AGENCY, 


159 La Satie Street, Cuicaco. 


Representing Hanover Insurance Co.; Transatlantic Insurance Co.; Security Insurance 
Company; Firemen’s Insurance Company, Newark. 
Over 25 years’ experience in the theory and practice of insurance in all its branches. 
Your patronage invited. 


GEO. W. MONTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 


INSURANCE AGENCY, 184 La Satie Street, Cuicaco, Itt. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; German Fire Ins. Co., 
Pittsburg; Farmers and Merchants Ins. Co., Lincoln, Neb.; Michigan Millers Mutual Fire 
a United Underwriters Agency, Chicago; Michigan Commercial Ins. Co., 

late Glass Ins.Co., NewYork, and Federal Union Surety Co., Indianapolis, 





Ing, Co., 
Lansing; Lloyds 


T. MARSHALL & CO., SURPLUS LINES. 
e 189 La Salle Street, Chicago. 
SPECIAL FACILITIES. PROMPT AND FAITHFUL SERVICE. 








t =r LS = E E » fF weatske ate : 
Wi M U mbdenstock & Co. AtlanticCity FireInsurance€o. - 
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Tid Water Fire Insurance { 


SURPLUS. 


“(59.La 








ENRY COHN & COMPANY, 
Surplus Line Brokers, 
184 LaSalle Street, Chicago. 


Exceptional facilities for handling large lines in reliable companies, 
Correspondence Solicited. 


JAMES W. DURBROW 68 William Street, New York 
SURPLUS LINES. 


London Mutual Fire Insurance Co, of Canada, Est. 1859. 
Wellington Mutual Fire Insurance Company of Canada, Est. 1840. 
Montreal-Canada Fire Insurance Company of Canada, Est. 1859. 


Some Plain Hints to 
Life Insurance Solicitors: 


They are practical as weli as plain, and being written 
by an agent of ripe experience cover just the points a life 
insurance agent needs to keep constantly in mind. Every 
general agent needs this brochure for his own information 
and encouragement, and he should place a copy in the hands 
of every man soliciting business for his office. 

















Schedule of prices for ‘‘ PLAIN H1nTs’’: Single copies, 
25c.; 12 copies, $2.75; 50 copies, $9; 100 copies, $17; 
500 copies, $80; 1000 copies, $150. 

(Orders for single copies must be prepaid.) Address 
all orders to 


THE SPECTATOR COMPANY 











ANIEL WOODCOCK & CO. 
EASTERN MANAGERS. 


New York Insurance Association of New York, | Security Fire Ins. Co. of Little Rock, Ark. 
Home Ins. Banking & Trust Co. of Galveston,| Great Lakes F. & M. Ins, Co. of South 
Texas, McAlester, I. T. - 


19 Liberty Street, New York. 


Applications solicited for risks located any- 
where in the United States or Canada. 








WHERE IT the Order of Unity is popular and grows 
rapidly. Its popularity might mean many 
IS KNOWN dollars for YOU. Our representatives 


don’t have to ‘‘ write home for money.’’ Write us for litera- 


ture and you will learn why. 


ORDER OF UNITY 


Smithfield Street and Sixth Avenue, PITTSBURGH, PA. 
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Life insurance Loans and Investments. 





Fictuarial. 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, EguirasLz BuiLDING, CHicaco, ILL. 


Mercantile Agencies. 
Established 15 Years. 132 Nassau Street 


Telephone, 3388 Jonn, Holmes Mercantile Agency ns 


Any Life, Accident or Fire Insurance Company is welcome to obtain reports any- 
where through this Agency, when desired; using their own or on blanks that will be 
furnished them free. 

No subscription fee or contract required, and monthly detailed accounts rendered 
eo). f the original f rrespondents k 

repo! ype m copies of the o al from co mdents kept on 
file in the office. Satisfactory reports guaranteed. I employ a large number of trained 


inspectors for New York city reports. 
CHARLES B. HOLMES, Proprietor. 




















DAVID PARKS FACKLER 
Ex-President Actuarial Society 
CONSULTING ACTUARY, 
85 Nassau STREET, NEw YorK (Rooms 1404-5) 
Telephone, 5427 Cortlandt. 





— C. WRIGHT, 


Successor to ELIZUR WRIGHT, 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 
All professional calls will be given prompt, faithful and impartial attention, 
45 Milk Street, Rooms 77 and 87, BOSTON, Mass. 
Western Union Code. Cable Address, ‘‘ Actuary.” 











S. R. WHARTON, Life Insurance Expert, 
Not selling life insurance, but informa- 

3 tion about it. Full, accurate and impar- 
<; | tial information on all branches of the 
@| business. Actuarial and statistical work 

&/| for companies; literature and aids for 

| agents; advice and assistance for policy- 

| holders. Letters of advice to agents and 
> | policyholders. Confidential. Sendstamp. 


79 CLARK STREET, ROOM 10, CHICAGO. 


“2a 
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Insurance Huditing and Accounting. 


M. BERGER 


SPECIALIST IN INSURANCE ACCOUNTING 
23 LIBERTY STREET, NEW YORK 


Examinations es Accounting Systems 
Method for Monthly Unearned Premiums 


Correspondence Invited from State Insurance Departments, Companies, Department Man- 
agere, General Agents and Brokerage Firms. References of the Highest Order on Application. 


Greensboro Life Insurance Co. 


GREENSBORO, N. C. 
CAPITAL, $100,000.00 SURPLUS, $25,000.00 




















The Superb Income Indemnity Policy, provid- 
ing for the payment of double insurance in case 
of accidental death and protecting the earning 
power of the insured in the event of total and 
permanent disability or incapacity, is the most 
attractive and best selling life insurance 
contract on the market. It has made the 
GREENSBORO LIFE the 


Foremost Insurance Company in the South. 


A few more good producers are 
desired to develop fertile territory. 


Cc. A. CRAIG, Presidert W.R. WILLS, Vice-President 
: C.R. CLEMENTS, Secretary and Treasurer 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 





Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$100,000.00 Deposited with Treasurer of .Tennessee 





M. DAWSON, F. I. A. 
e CONSULTING ACTUARY. 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


No, 1r BROADWAY, NEW YORK CITY 





R E. FORSTER, 
@ 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





‘es J. HARVEY, F. I. A,, 
Fellow of the Institute of Actuaries, 
CONSULTING ACTUARY, 


OFFICES OF COLONIAL LIFE INSURANCE CO., . JERSEY CITY, N. 3. 





J H. NITCHIE, 
° ACTUARY 


153 LA SALLE STREET 





919 Association Building 
Central 739 


Telephones { Auto 3992 CHICAGO 





— BARNETT, 


CONSULTING ACTUARY, 


511 EQUITABLE BUILDING, ATLANTA, GA. 





on W. GLOVER, Ph.D. (in mathematics). 
Consulting Actuary. 


1312 Geddes Avenue, 7 - “ Ann Arbor, Michigan. 











Fndependent Fire Hdjusters, 








AMES F. D.WILSON, Pittsburgh, Pa., 309 Fourra Avg 
General Adjuster of Fire Losses. 


Bell Telephone, No. 3 Court. Prompt attention given to Insurance 
og yd Fire Losses in Pennsylvania; S. W. New York; E. Ohio; 
N. W. Maryland and N. of W. Virginia. Mr. Wilson being also a 
licensed auctioneer, disposes of salvage for the companies and saves for 


them the large profits which would be made by the Salvage Wreckers. 








